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WHITE FINISHES 


for SMOOTH LEATHERS ... BUCK. . . SUEDE 





It's a fact. Shoe manufacturer after shoe manu- 
facturer, with millions of shoes as positive proof, 
knows that Paule Chemical's White Finishes surpass 
anything on the market today. 


That is why shoe manufacturers from 
Maine to California, and from Texas through 
Canada use Paule Chemical's White Finishes 
exclusively! 


They know, from long experience, that it 
harmonizes with the leather's tannage—that 
it gives the leather a soft and flexible hand. 


You get triple action with one operation: 


1. The finishes go on easily, evenly, and smoothly. 
No streaking whatsoever. No discoloration. 


for eLK 2. The finishes can be applied with sponge, brush, 


ns Beet or spray gun. No foaming. One coat coverage. 


3. The finishes make an excellent filler for any 


Th type of smooth leather. 
YOUR AND FOR SUEDE, WE CAN SUPPLY YOU WITH 
SHOES / QUICK DRYING WHITE DRESSING THAT— 


Whe 7 \ Applies easily with a sponge 


\/ Cleans and whitens in one operation 


\ Leaves nap soft and velvety to the touch 


i > \/ Will not discolor 


SPECIALIZING in FINE FINISHES and CEMENTS for the SHOE INDUSTRY 


A good way to get WHITE FINISHES 
that are permanent, sparkling, smooth, 
for WHITE SUEDE fadepoof, and crack-proof is to write to 








The FASHION ACADEMY 
GOLD MEDAL AWARD 
for 1952 







put your shoes in the 
| “Upper Brackets” 
with AVON 


| Du frex 


TRADE MARK 


RUFTRED 


SOLES 


Made of Avon's fine Gristle compound. 
Super-grip tread prevents slipping. A favorite 
for boys’ and girls’ fine shoes. Buy-sign on 
women's sports shoes. Perfect for hunting | ADVERTISED IN 





HEEL ATTACHED 















SEPARATE HEEL 





and fishing boots. Smart looking, long wear- 
ing, tough, comfortable, resilient. 
AVON SOLE COMPANY 
AVON * MASSACHUSETTS 
FOR FORTY-TWO YEARS SPECIALISTS IN FINE SOLE MATERIALS 
Mokers of the fomovs AVONITE ond CUSH-N-CREPE SOLES 


not on all shoes... just the best ones 
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| LETTERS TO \, 


Exhibiting Cost At Shows 
Sirs: 

As a shoe traveler and retailer it is 
good to read that all the Shoe Fairs this 
fall were the most successful ever. 

But we must not let these favorable 
reports of Shoe Shows make us com- 
placent. At every show for the past 
several years there were too many in- 
dividual exhibits that were sparsely 
patronized and where few orders were 
placed. This disturbing picture has 
developed because the impression has 
taken root that Shoe Shows are places 
to merely look and not to buy. 

At the Boston Show that ended 
Wednesday night November 19th and 
where I displayed my samples, several 
shoe traveler exhibitors felt it advisable 
to pack up and leave the hotel Wednes- 
day morning. They felt they could 
use their time to better advantage by 
calling on their accounts. 

Participating in a Shoe Show has be- 
come a costly matter for a shoe trav- 
eler. My set-up was comparatively 
modest, occuping only a small room. 
Yet the total cost for all items for 
four days was $184.50 or about $46.00 
a day. 

Added to this were indirect expenses 
for special samples and a week of my 
time. Nor do the above items include 
any contribution made by our factory 
by way of displays, advertising, and 
the attendance of our president who 
journeyed from Rochester, N. Y. 

We do not expect retailers to place 
orders for all their needs at a show for 
the season to come. And most travel- 
ers would further agree that retailers 
should bring along their fill-in sizes 
for immediate use, and also buy some 
of the best of the new numbers which 
they must have to start their new 
season. 

This practice would help to defray 
the shoe traveler’s cost and encourage 
him to continue to take part in the 
Shoe Shows. It would also help the 
manufacturer with some of his pro- 
duction problems like adapting pat- 
terns and buying materials. The re 
tailer would benefit by better deliv- 
eries and extra sales, 

Philip Bayes 
Solby-Bayes 
Boston 





FIVE BILLIONS Ty “LOST” SHOE SALES 


Because we haven't held two cents of consumer spending dollar 


T will no doubt come as a shock to 
| most members of the shoe industry 
to learn that over the past 10 years 
the industry has “lost” some five bil- 
lion dollars in shoe sales. \n_ this 
period, these losses have averaged a 
half billion dollars anually. 

This is caleulated as follows: We 
should rightfully 
that out of every consumer dollar 


can and assume 

s 
spent on goods and services, about 
spent for 
24 years. how- 


iwo cents is “normally” 
shoes, Over the past 
ever. there have been only four such 
years where two or more cents of that 
consumer spending dollar went for 
In several other years it ran 
(1.90) cents or 


shoes 
close to two. cents 
better). 
Falling Short 

But over the past LO years the 
industry has not been able to. main- 
tain that two cents share of the con- 
sumer dollar. It has fallen short con- 
anywhere from one-tenth 
And ata 


in prospective shoe 


sistently 
to one-half a cent a vear 
fantastic “loss” 
sales. In the past two years alone. 
for example, the sales loss has 
amounted to nearly one billion dol- 
lars annually. (Note: the table below 
shows the losses— last column on the 
right-—based on actual spending for 
shoes as compared with the two-cents- 
per-dollar amount which should be 
the industry's. } 

But let's compare it another way. 
In 1929, consumers spent 2.14 cents 
of each dollar on shoes. Hf this same 
2.14 cents had been spent in 1952, 





Lend§ Editorial 


Reprints available at nominal costs: 
Up to 100, 10c each: 200-500, Se each; 
1000-3000, 2%c each; 5000 or over, 
lic each 





the total dollar shoe sales would have 
amounted to $4.500,000.000) instead 
of the estimated $3.200,000,000 which 
actually resulted. In short. shoe busi- 
ness would have realized an addi- 
tional SL.300.000,000 in’ sales. 

\s an interesting sidelight, the loss 
to the industry's allied trades was 
likewise enormous over this same 
10-year period. For example, about 
50 percent of the cost of a leather 
shoe is for the leather. Thus the tan- 
ning industry's “loss” in prospective 
sales was half that of the shoe in- 
dustry’s. or more than $2.000,000,000 

an annual average of over $200 
millions a year. Other allied trades 
groups likewise took their propor- 
tionate losses. 

Thus. these $5 billions in “lost” 
shoe sales was due solely to the fail- 
ure of the industry to maintain its 
two-cents share of the consumer dol- 
lar. Even tiny fractional losses from 
that two-cent base run up to a fabu- 
lous cost. For example, a mere drop 
of one-fifth of a cent in 1947 resulted 
in a shoe sales loss of $332.000,000: 
a decline of only one-tenth of a cent 
in 1946 showed a sales loss amount- 
ing to $129.000,000, 

One of the most disturbing factors 





of all in this brief study is the steady 
decline in the shoe industry’s share 
of the consumer dollar over the past 
seven years, the postwar period. A 
drop from 1.91 cents to the current 
1.53 cents for 1952 (estimated). The 
column showing total dollar expendi- 
tures for shoes is impressive on first 
glance. However. it’ is commonly 
known that the increased dollar vol- 
ume is due in large part to increased 
prices. For example, in 1947 we 
made 465 million pairs. with retail 
sales amounting to $2.975,000,000. 
But in 1948 we made six million 
fewer pairs. while retail — sales 
amounted to $3.023.000.000, 
Shocking Figure 

It is obvious, therefore, that the 
industry's consistently lost sales—its 
failure to maintain a steady share of 
the consumer dollar—-has reached a 
stupendous and shocking figure: to 
repeat, $5 billions in 10 years: and 
in the last couple of years. nearly a 
billion dollars a year. 

Why? Inadequate merchandising. 
This isn’t to imply that the effort and 
desire to sell aren't present. They are. 
But evidently we're falling short 
somewhere. » Perhaps’ it’s in 
strategy: perhaps it’s partly due to 
the product. 

One thing is important 
duction of new postwar products such 
as TV. increased vacation and travel 
services, increased purchase of homes. 
new electrical household appliances. 
etc. And the sales intensification of 
established products such as cloth- 
ing. housewares, services, entertain- 


sales 


the intro- 


ment. ete. 


It is apparent that the shoe in- 
dustry has not kept pace with this 
intensified merchandising and_ sell 
ing. otherwise its record would not 
show such steady and stupendous 
dollar declines over the past several 
years. 

There is no magic answer at the 
moment as to how the sales recovery 
might be achieved. The important 
thing at the moment is that the in- 
dustry recognizes its forfeited sales 
and that it girds itself to counteract 


the losses. 


Consumer Shoe For “Lost” 
Spending Shoes Sales 
( Bills.) (cents) (Mills. ) 
1952 $210 $3,200 1.53 $987 
1951 200 2,900 1.52 960 
1950 193 3,039 1.60 776 
1949 180 2,920 1.62 684 
1948 179 3,023 l 355 
1947 166 2,975 1.80 332 
1946 147 . ie 129 

1 

1 

1 


Expenditures 


Year ( Bills.) 


1945 123 R85 184 
1944 lil 222 
1945 102 102 


Estimated $4,931 
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YOU AND YOUR 
CUSTOMERS 
BOTH GET MORE... 


wien you specify 
England Walton 
sole leather 


It costs no more for England Walton sole leather than for 
ordinary brands. Yet you're getting top quality by every standard 
— the result of 100 years’ experience in making 

fine leather soles. And you can bank on it that no 

expense is spared to maintain this leadership. 


For complete satisfaction — and profit — and the 
ultimate user’s enjoyment of the finest value 
— specify England Walton sole leather. 


ENGLAND WALTON DIVISION, A. C, LAWRENCE LEATHER CO. 


BOSTON + CAMDEN + PEABODY - NEW YORK + ST.LOUIS . COLUMBUS - MILWAUKEE - LOS ANGELES 


SAN FRANCISCO + ASHLAND, KY. + NEWPORT, TENN. « HAZELWOOD, N. C. 
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THE JUVENILE SHOE GuILD 


These retailers observe a rigid code, urge licensing of fitters 


ee the first 20 years the feet 
wear a minimum of about 75 pairs 
of shoes. A large proportion of these 
shoes injure the feet they are sup- 
posed to be taking care of. For by 
high school age, according to the sur- 
about 75 percent of children 
some kind or degree of defec- 
Ftive feet. 

* kExcept in a rare case, it is not the 
fault of the shoe itself. The guilt 
Jies in the fitting of the shoe. The 
Bhoe clerk, or 
selected by the parent, is often not 
correct for the child in question. 

Why this situation exist? 

irst, many parents, trying to stretch 

dollar, assume that their children’s 
Mect will stretch, too. But even ex- 
Mravagant shoe-buying mothers are 
Aaced with problems: (1) Poor edu- 

ation of shoe fitters; (2) store’s de- 
Bire to close the sale above any other 
onsideration: (3) high inventory re- 
quired to stock the necessary styles 
and sizes required to fit all children 
properly. 

The above statements are incorpo- 
rated in charter of the Juvenile Shoe 
Guild, a group of retailers specializ- 
ing children’s foot- 
pwear. 


vevs, 


suggested by the 


does 


exclusively in 


12 Charter Stores 


At the time of organization three 
years 12 stores in the Greater 
New York area were involved. Their 
purpose was to promote ethical prac- 
tices in the merchandising of chil- 
dren’s shoes, encourage integrity in 
the retail shoe craft, develop a wider 
and public under- 
standing of the functions and services 
of Guild stores, and to instill in par- 
ents an awareness of the importance 


ago. 


more accurate 


of correct shoe fitting 

Elected and still 
presiding officer today—-was Milton 
Zeiger, who heads what is generally 
acknowledged to be the first’ shoe 
store catering exclusively to children 
in the world (opened by his father 
in 1917). 

The Guild that 
many shoe stores stocked only two of 


President then 


founders noted 


@Y ACTUAL PEDOMETER 
ON AVERAGE, ACTIVE CHILOREN 


"JUVENILE SHOE GUILD 


the minimum five widths necessary 
for proper fitting. This, they felt, 
could not help but result in such 
cases as a 7C being fitted with some- 
thing like an 8B 

Meeting periodically in each 
other’s stores, the merchants worked 
out a code of ethics and standards 
for children’s shoe stores and fitters, 
and sought other members who could 
and would comply with them. 

The rigorous requirements were a 
limitation on membership, but an 
inspiration to those who did pass 
muster. Member stores, for instance, 
must sell juvenile shoes exclusively. 
The Guild contends that most depart- 
ment stores regard children’s shoes 
as a necessary evil. And the so- 
called “Family Shoe Store,” they feel, 
neither can nor does keep adequate 
stock for proper fitting of children. 

Member stores must also carry all 
widths in all sizes, turn a customer 
away if they can’t fithim. They keep 
charts of each customer’s size his- 
tory, send postcards when it’s time 
for a new fit, and refuse to sell when 
new aren't needed, or when 
the child is not brought into the store. 


shoes 


LEATHER and SHOES 


If the experienced eye of a JSG fitter 
detects an abnormality that re- 
quires a doctor’s attention, the young- 
ster is scooted off to his physician 
before a final fitting is made. 

Once its policy was clearly devel- 
oped and some other stores had 
joined the original members, the 
Guild faced the problem of making 
itself known to the public. 

An impressive plaque with the 
Guild creed on it was designed and 
placed in each member store. Via 
ads in N. Y. medical journals the 
doctors learned what was going on. 
A foot health booklet, “That Kid of 
Yours Takes 30,000 Steps a Day.” 
was prepared and mailed to all cur- 
rent and potential customers of each 
store, and placed in the box with 
every purchase. Pediatricians were 
offered free copies to distribute to 
their patients. About 150 local doc- 
tors accepted quickly. 

The booklet stresses the importance 
of good fitting, the damage accruing 
from improper fitting, and gives 
helpful hints on the care of both feet 
and shoes. The JSG creed is repro- 
duced on the inside front cover. 


Licensed Shoe Fitters 


The next step in Guild activities 
was to undertake a vigorous cam- 
paign for what many members and 
foot health authorities everywhere 
have had in mind for a long time 
namely, the State Licensing of Chil- 
dren’s Shoe Fitters. State Licensing. 
they feel, will make mandatory a 
knowledge of fit and foot not now 
possessed by all too many shoe fitters. 
It will also create a pride of profes- 
sion that will elevate the craft above 
mere salesmanship. 

First they polled the doctors to 
ascertain their reaction. Close to 
76 percent said yes, they approved 

. added comments like “An excel- 
lent idea,” “about time.” One cited 
the case of his own child, who in 
course of obtaining a pair of shoes 


was “correctly” fitted in different 


(Concluded on Page 30 
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*The Puffer or Swell Toad Fish sometimes 
called the Balloon Fish (Tetraodontdae 
family) can inflate its abdomen to gro- 

tesque proportions. 


UNITED LAST’S New Finish Controls Last 
Shrinkage and Swelling For Better Shoemaking! 








ALL SEVEN UNITED LAST COMPANY 
BRANCHES HAVE FACILITIES FOR 
APPLYING SLIDE-O-GLAZE 

AUBURN, MAINE ROCHESTER, NEW YORK | 


LAWRENCE, MASSACHUSETTS ST. LOUIS, MISSOURI 
BROOKLYN, NEW YORK MILWAUKEE, WISCONSIN } 


MONTREAL, CANADA 


For complete information write or call United Last Company, Boston, or your nearest 


UNITED LAST COMPANY 


BOSTON, MASSACHUSETTS 
“‘Slide-O-Glaze’’ — Lasts for the work life of the last 
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TANNERY COST ACCOUNTING—ARTICLE 8 


TANNING MATERIAL EXTRACTION CosTs 


A method of including costs of extraction, power, wages and 


chemicals 


By Karl Victor and Herbert F. Stevenson 


N the case of genuine tanning ma- 
terials, the purchasing price, in- 
cluding transportation costs, is not 
alone suflicient to be considered as 
monetary value of tannin. This 
amount has to be enlarged by ex- 
#traction expenses, which can be di- 
Frided into following four groups: 


1. Heating costs of extraction and 
Pevaporation., 


2, Power costs. 


Wages. 


Chemicals. 


Heating Costs 

The only exact way to determine 
heating costs would be to measure 
the precise quantity of steam sup- 
plied to the extraction batteries and 
evaporators by means of meters. As 
ha rule, the equipment would be too 
expensive, and direct: measurements 
would prove to be too cumbersome. 
Hence, theoretical considerations 
have to be used instead. The extrac- 
tion of the above-mentioned 1016.58 
Ibs. of pure useful tannin was done 
in the following way: 

All the eight vats of the battery 
contained the same quantity of tan- 
ning material, 7,500 lbs., and about 
the same average volume of liquor, 
2.055 Imp. gal. For the extraction of 
one load, only the first vat had to be 
heated up to the extraction tempera- 
ture, 180°. The other seven were 
heated up for foregoing extractions 
already and it was necessary only to 
replace heat losses by reheating. The 
average temperature of the water was 
60° and thus the temperature of 
2.055 gal. liquid and 7,500 Ibs. solid 
stuffs had to be raised by 120°. Heat 
losses were caused by the cooling ef- 


fect of evaporation, by heat conduc- 
tion of the walls of the vats and of 
the heat conduction of the air. These 
latter losses were not too high, be- 
cause the vat walls were made of 
heavy fir wood and the whole vat was 
dug into the soil. It would be possi- 
ble to calculate these losses theoreti- 
cally, considering heat conductibility 
of all surrounding materials and the 
amount of evaporation, but it was 
much simpler to choose the following 
practical method: 

One of the vats was not heated dur- 
ing the extraction period, but the 
liquid was circulated by the pump. 
as usual. This was repeated many 
times. The temperature dropped 
from 180° to 160° on an average. It 
is evident that just as much heat was 
needed to keep the temperature at 
180° as was necessary to heat the 
liquor from 160° to 180°. This 
means that all liquors, i.e. a total vol- 
ume of 16,440 gal., and all solid 
stuffs, ice. 60.000 Ibs., had to be 
heated by 20. Total heat consump- 
tion will be used to heat up 2,055 gal. 


liquor plus 7,500 Ibs. solid stuff 
equaling 28,050 lbs. total quantity by 
120°; and to heat up 16.440 gal. 
liquor plus 60,000 Ibs. solid stuff 
equaling 224.400 lbs. total weight by 
20”. 

The temperature of one pound 
water is raised at one grade by one 
BTU. Therefore. 3.366.000 BTI 
were needed for the first purpose. 
4,488,000 BTU for the second. Alto- 
gether 7,854,000 BTU were used for 
extraction of 1016.58 lbs. pure use- 
ful tannin. 


One Quarter Ready 

A part of the liquor obtained could 
be used in the lay-aways immediately. 
after having increased its strength by 
the addition of extract. Approxi- 
mately one-fourth of total produc- 
tion could be considered as ready for 
use. The rest had to be evaporated 
to higher concentration, to 22 percent 
tannin content. To obtain a liquor 
of 22 percent from the original dilu- 
tion of 5 percent it is necessary to 
leave only 5/22 parts of the original 


Table 26 
Labor Costs of 1016.58 Pounds Useful Tannin 


Denomination 


Cost 


Evacuation from cars and transportation to store rooms, 25c per 


1000 pounds. For 7,500 pounds 


$1.875 


Disintegration with delivery to and from the disintegrator, 35c 


per 1000 pounds. For 7,500 pounds 


Filling of one extraction vat 


2.625 
0.250 


Evacuation of spent bark from one vat and transportation to the 


engine-house 


0.800 


Cleaning of one vat 25c; needed every fourth time, therefore one- 


fourth of this 


Pumping wages in extraction and evaporation, time rate 


Total 


LEATHER and SHOES 


0.062 
2.033 


$7.645 
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volume and evaporate 17 22 parts 
of it. Thus 17/22 parts of three- 
fourths of the original 2.055 gal. had 
to be evaporated, i.e. 1,191 gal. 

Leaching batteries and evaporators 
were heated with steam of about 50 
lbs. per sq. in. pressure which can 
supply about 1.000 BTU per pound. 
For extraction of 1016.58 Ibs. of 
tannin approximately 7.854 — Ibs. 
steam were necessary. For the evap- 
oration of 1.191 gal. another 5.955 
lbs. because the evaporator needed 
approximately one pound steam to 
evaporate two pounds of water. Total 
steam consumption was 13,809 Ibs. 

For extraction of one pound pure 
useful tannin 13.584 lbs. steam were 
needed. In that plant about three 
pounds of young brown coals were 
needed to produce 10 pounds steam 
of 200 pounds per square inch pres- 
sure, and. therefore. 4.075 Ibs. coals 
for one pound of tannin. 

Spent bark has some combustion 
heat which can be utilized in the fur- 
nace. Approximately two-thirds of 
the tanning materials, i.e. about 5,000 
pounds, had to be burnt after extrac- 
tion, which means 4.92 pounds pet 
one pound pure useful tannin. This 
spent bark has a high moisure con- 
tent which had to be removed by 
wringing and afterwards by drying 
with gases escaping from the fur- 
nace, a part of which, however. will 
always remain in the bark when it 
comes into the furnace. Although the 
evaporation heat of this humidity 
content has to be deducted from the 
combustion heat of the bark, the latter 
calculates still rather high, and. 
theoretically. it could replace most 
part of coal consumption. 


Combustion Heat Lower 


Practical combustion heat was 
found to be much lower, because the 
wet fuel causes uneven and incom- 
plete combustion and it could be prac- 
ticably stated that about 31% pounds 
of spent bark were able to replace one 
pound brown coal: 4.92 pounds 
should replace 1.406 pounds coal. 
which has to be deducted from the 
original 4.075 pounds. Corrected 
coal consumption for one pound of 
useful tannin was 2.669 pounds. 

The price of LOO pounds of brown 
coals was 45c, and, therefore, heat- 
ing costs of one pound of useful tan- 
nin, 1.201e. 

This amount had to be 
by 42.3 percent for oil, enginehouse 
staff, heaters. coal storage and coal 
delivery to the furnace. Thus total 
heating expenses were 1.709¢ per 
pound of useful tannin. 


increased 
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Table 27 


Average and Replacing Extraction Costs of One Pound Tannin 


Denomination 
Heating costs 
Wages 
Chemical expenses 


Total 


Average Costs 


Replacing Costs 
1.86l¢ 
1.316¢ 
0.394c¢ 


1.709¢ 
1.012¢ 
0.303¢ 


3.024¢ 571e 


Table 28 
Genuine Tanning Material Consumption 


Denomination Quantity 

Ibs. Tannin 
% 
30.05 
10.46 
6.35 
23.97 
35.16 


Gall-nuts 
Pine bark 
Oak bark 
Valonia 


Trillo 


606,700 
3,200,000 
5,529,200 
1,617,800 
1,101,000 


Total 
Added: 


Useful Useful Tannin Price per 


1,642,966 


Price 
Quantity 1 Ib. $ 
Ibs. ( 
182,313 3.656 
334,720 2.187 
351,105 1.819 
387,716 11.792 
387,112 14.147 


22,180.95 
69,984.00 
100,570.62 
190,767.74 
155,759.57 


539,262.88 


Heating expenses for 1,642,966 lbs. tannin, 1.709¢ per 


pound 


Wages for 1,642,966 Ibs. tannin, 1.012¢ per pound 


28,078.28 
16,626.82 


Chemical expenses for 1,642,966 lbs. tannin, 0.303¢ per 


pound 


Total 


4,978.19 


588,946.17 


Price of one pound useful genuine tannin 35.85c. 


Mechanical power was used fot 
emptying carloads, for disintegration 
or grinding of tanning materials, for 
pumps circulating extraction liquors 
and for pumps of the vacuum evapo- 
rators, All power consumption could 
have been summed up in KW hours 
and multiplied by the unit price. 
But in this case there was no need 
to do so. The tannery did not buy 
any power from outside sources, and 
the power came from incomplete ex- 
pansion of steam in the engine, and 
the spent steam was used for heating. 
Hesting expenses were calculated for 
steam of high pressure, but for heat- 
ing only, low pressure was needed and 
the difference in pressure was more 
than sufficient to supply all energy 
needed for mechanical operations. 


Extraction Costs 


The following group of extraction 
expenses are wages. Most of the labor 
connected with tanning materials was 
done at piece rates, a smaller part at 
time rates. All wages were related to 
1016.58 pounds of useful tannin. The 
following figures were obtained (see 
table 261: 

Vote: According to the yearly cal- 
culation the amount of unproductive 
wages and foremen’s salaries was 
34.62 percent of productive wages 
This means that all productive wages 
had to be charged with 34.62 percent 
unproductive wages. $7.645 had to 
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be increased by $2.647 and a total 
amount of 310.292 was obtained 

Wages for one pound useful tan 
nin 1.012e. 

As the last item, chemical expenses 
were calculated as follows; 

For extraction of 
tanning 
pounds of useful tannin there wer: 


7.900) pounds 
materials, ie. LOL6.58 
used; 
30 Ibs of sodium bisulfite, 
5.00¢ per pound ... SL.518 
20 Ibs of sodium sulphite, 


3c per pound ’ . 1.506 


$3.004 


Total 


For one 


ye 
ODE, 


pound uselul tannin 


Average Costs 


All these expenses were average 
costs of the calculation period. They 
could be converted into replacing 
costs according to following consid- 
erations: 

Coal prices did not change at that 
time, but wages were raised by 30 
percent just at the time when the 
calculation was made up. The rise in 
oil and sulphite prices was approxi 
mately 

Therefore the basic heating cost. 
1.201, 
additional 


for engine-house labor and oil, had 


30 pere ent. too 


remained unchanged, but the 
42.3 percent, ie. O.508« 
to be increased by 0 percent to 


Continued on Page 

















#19 FLESHING MACHINE 





FOR THE SHEEPSKIN TANNER HERE IS A SUPERIOR MACHINE FOR 


FLESHING. IN OPERATION IT IS MOST ECONOMICAL AND 


SIMPLE, AND HAS BEEN SELECTED BY MANY SHEEPSKIN TAN- 


NERS. MOTOR DRIVE MOUNTED ON MACHINE IF DESIRED. 








UY 


Main Office and Works: PEABODY, MASS. 





BRANCHES 
1101 Frankford Avenue 59 East Alpine Street 
Philadelphia 25, Pennsylvania Newark 5, New Jersey 
FOREIGN BRANCHES 
Oberursel, Taunus, 


Paris, 
France Germany 


2362 No. Stanley Place 
Milwaukee 12, Wisconsin 


Bramley, Leeds, 
England 
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This may help solve some of “mystery” of 
leather shortage in face of heavy cattle kill. Mis- 
understanding on part of shoe industry has been in direct 
translation of extra cattle kill into extra hides and hence 
extra leather available. But translation not that easy. Correct 
translation of hides into leather footage depends on types 
of hides available. Heavy hides of greater poundage yield 
less actual leather footage than lighter hides of less poundage. 


Here’s some simply arithmetic as an ex- 
ample. Twenty million light hides averaging 48 pounds 
per hide may give an actual leather yield of 89%. Total 
weight of the 20 million hides would be 960 million pounds. 
The 89% yield gives a total leather footage of 854 million 
feet. 


Now take 22 million heavy hides, average 
weight of 56 pounds per hide. Total weight is 1,210,000,000 
pounds. But actual leather yield on these heavier hides is 
only 81%. That gives 980 million feet of leather. 


Now the comparisons. With two million addi- 
tional hides of the heavy type you have 250 million 
additional pounds of hides—but a difference of only 126 
million extra feet of leather. In short, for each extra pound 
of hide you get only half of its equivalent in leather footage. 


This difficulty may present an increasing 
problem for shoe manufacturers and tanners over 
the coming years. It’s based on what's known as “forced 
feeding.” People are demanding and eating much more 
meat of the beef family. Cattle growers are letting their 
cattle grow bigger, older, to give more beef yield per cow. 
Cows go into special feed lots for deliberate fattening. Hides 
from these bigger, older animals are heavier, thicker—and 
yield less actual leather per pound. 


American Meat Institute now citing “sharp 
declines in the value of important by-products” as 
important factor in lower steer prices today. Wesley 
Hardenbergh, president of Institute, told National Wool 
Growers Association at convention in Chicago last week 
that 47% decrease in value of hides, 67% in value of tallow, 
makes 1,000 Ib. steer worth $14.20 less to packer today than 
18 months ago. 


Hardenberg said tallow (1,000 Ib. steer yields 
50 Ibs.) plummeted from 14.75¢ to 4.94c per Ib. in last 
year and half while cured hides (average 60 Ibs. each for 
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1,000 Ib. steer) have dropped from 33c to 174 per Ib. in 


same period. 
e 7 


Hide market may have reached turn. Prices 
continued to ease for second week running. Trading of light 
native cows at 181c this week, a decline of fully 1¥2c from 
recent highs, featured new market trend that may well 
squelch all talk about recontrol. Market has been due to slow 
down for weeks but unseasonally high demand has kept it 
firm. Now that shoe manufacturers and tanners appear to 
have filled requirements for time being, supply situation 
should catch up with hide market. 


Latest downturn attributed to action of 
tanners in finally leaving market, refusing to buy at 
peak prices. Packers, meanwhile, have continued free- 
selling policy, attempting to keep sold-up position. This, 
plus threat of price recontrol, has contributed to long- 
overdue slowdown. Question remains whether decline will 
continue and how far down prices will drop. 


Advance Report on 1950 Census of Popu- 
lation, released a few weeks ago by Department of 
Commerce, lists valuable breakdown of population 
by age and sex. For example, of total 150,697,361 
population at that time, 16,163,581 were under five years, 
13,199,686 were 5-9 years, 11,119,266 were 10-14 years, 
and 10,616,589 were 15-19 years. This covers entire teen- 
age population of country for that year. 


Report shows potential of market for shoes 
and other apparel among different age groups in 
U. S. Also, it separates the age groups by sex. Thus of 
approximately 16 million under five years, 8,236,164 were 
male and 7,927,417 were female. Curiously enough, this 
male majority held for all ages up to and including 17 year 
age-group. Beyond this, as far as 85 years and over group, 
females took over majority. Shifting of majority from male 
to female may have been due to war losses but females 
predominated in all groups except those of 50-64 years 
when males took over again. Females regained majority 
above this age. 


Taking population of 21 years and over as 
a whole, report listed 97,403,307 males and females. 
Of these 47,853,694 were male and 49,549,613 were female. 
In important marriageable ages of 20 to 24 years and even 
25 to 29 years, females outstripped males 5,875,535 to 
5,606,293 and 6,270,018 to 5,972,078 respectively. 
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PACKER HIDE MARKETS ON DOWNTURN 





MOST PRICES SHOW 
LONG-AWAITED DECLINE 


Only Calf And Kipskins Are 
Holding Line 


The growing furore over possible 
recontrol of hide and skin prices less- 
ened considerably this week as prices 
of most selections of packer hides 
showed continued softening. 

For the first time in long weeks, 
Big Four packers were unable to 
hold the price line on their hides. In 
an attempt to keep their sold-up 
position, they were offering hides 
freely but found few takers at pre- 
vailing prices. Result was a definite 
easing of prices along the line. 

Light native cows, market  bell- 
wether, were sold this week at 181% 
cents, a decline of fully one and one- 
half cents from recent high levels of 
20 cents. Other declines, not as spec- 
tacular, were reported in other selec- 
tions, the majority showing one-half 
cent declines. Heavy native steers. 
Colorado steers and branded cows 
were down a full cent—a decline of 
five percent. 

Reasons for the long-expected drop 
in prices were varied. For one thing, 
threat of recontrol by OPS may have 
put a damper on the market. More 
to the point, both tanners and shoe 
manufacturers have about filled cur- 
rent requirements for rawstock and 
leather, have withdrawn to the side- 
lines to let the market settle. 

The last thing either appeared to 
want was a possible recontrol extend- 
ing throughout the industry and with 
their stock in hand, they could now 
afford to hold off buying at the ad- 
vanced prices. 

The softness extended through 
most hide selections but did not ap- 
pear to affect calf and kipskins, which 
have been the market backbone in 
recent months. Heavy calf was sold 
for 524% cents this week while a car 
of allweights brought 55 cents. Kip- 
skins brought 37 cents and even 
higher for premium selections. 


SET EARLY DATE FOR 
NEXT POPULAR SHOWING 


Date of the next Popular Price 
Shoe Show has been advanced to 
May 3-7, according to an announce- 
ment made this week by Maxwell 
Field and Edward Atkins, co-mana- 
gers of the Show. The PPSSA had 
originally been scheduled for May 
7-10. 
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Change of the Show dates was 
made following an analysis by the 
PPSSA Joint Industry Committee of 
production schedules and buying re- 
quirements of sioe manufacturers 
and retailers for fall 1953, Field and 
Atkins said. It is expected that this 
will offer better timing for buying 
and subsequent cle livery of fall foot- 
wear. 

The Show will be held at the 
Hotels New Yorker and McAlpin in 
New York City. 


Eberle Leather Workers 
Win 3c Hike 

The Amalgamated Meat Cutters & 
Butcher Workmen (AFL) union at 
the Eberle Tanning Co., Westfield, 
Pa., has won a three cents per hour 
wage increase. 

The increase, gained under Gen- 
eral Wage Regulation 8, was the full 
amount permitted under the cost-of- 
living index formula. It is retroac- 
tive to Nov. 1. 

The total increases since V-J Day, 
according to Arnold C. Bush, per- 
sonnel manager, top by 41% cents 
those “paid by anyone else” in the 
industry. 


NAVY BOUGHT 2,247,161 
PAIRS IN FISCAL 1952 


Total Outlay Reported Near 
$10 Million 


The U. S. Navy purchased a total 
of 2,347,161 pairs of men’s and 
women’s shoes at a total cost of 
$10,384,752 during fiscal 1952, a 
Navy spokesman told LEATHER AND 
SHOES this week. 

It spent another $1 million for 
black wool-lined leather gloves and 
bought other leather goods also, the 
spokesman added. 

A breakdown of Navy shoe pro- 
curement during the fiscal year shows 
the following figures: Men’s low 
black shoes, 1,653,251 pairs at a cost 
of $7,195,247; men’s low brown 
shoes, 140,118 pairs at $671,082; 
men’s general purpose shoes, 504,976 
pairs at $2,265,629; men’s field type 
shoes, 44,000 pairs at $192,618. 

The Navy also purchased a total 
of 13,916 pairs of women’s shoes 
during this period. This included 
9,100 pairs of women’s oxfords at 
$36,764; 2,816 pairs of women’s 
black pumps at $12,812; and 2,000 
pairs of white pumps at $10,600. 


DANIEL DANAHY, NOTED SHOE OFFICIAL, 
DIES SUDDENLY IN WASHINGTON 


News of the sudden death of Daniel 
J. Danahy. 56, Government official 
and retired shoe manufacturer, in 
Washington this week, saddened the 
entire shoe industry. Danahy died 
Tuesday morning, Dec. 9, at Emer- 


gency Hospital, Washington, after 


suffering a heart attack the previous 
Friday. 

Well known as a shoe manufac- 
turer for many years, Danahy had 
served as Director of Procurement 
on the Munitions Board for the past 
year. Before that. he was Assistant 
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Director of the Leather and Leather 
Products Division of the National 
Production Authority. 

Prior to joining the Government 
service, Danahy operated the Dan 
Danahy Shoe Co. in Marlboro, Mass. 
The firm manufactured women’s 
shoes at the Marlboro plant and men’s 
work shoes in Worcester, Mass. Pre- 
viously, he was treasurer of H. H. 
Brown Shoe Co. in Worcester for 
many years. 

Danahy served as president of the 
New England Shoe and Leather Asso- 
ciation from 1946-1948. He was a 
director of the People’s National 
Bank of Marlboro and of The John 
Foote Shoe Co. in Brockton. He was 
a Knight of Malta and had received 
a Doctor’s Degree of Humane Let- 
ters from Fordham University. He 
was also a member of the Clover and 
Algonquin Clubs of Boston and the 
New York Athletic Club. 

Surviving are his wife, Evelyn 
Bell: two children, Daniel J., Jr., 
and Nancy: his mother, Mrs. Nellie 
Danahy; and a_ brother, Arthur. 
Funeral services were held in Chi- 


‘ag 
cago. 
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SELECT FALL 1953 
LEATHER SHOE COLORS 


List Includes 21 Women’s, 
25 Men’s Shades 


Color committees, representing the 
tanning, shoe manufacturing and shoe 
retailing industries, have selected a 
total of 46 colors as official leather 
footwear shades for fall and winter 
1953-1954. 

The committee, which met Dee. 2-3 
in New York City, designated 21 
women’s colors aid 25 men’s colors 
on its new list. Included were a full 
range of basic and staple seasonal 
colors as well as several new pro- 
motional colors for each category. 

Official colors will be issued to the 
trade by the Tanners’ Council in the 
form of Official Color Swatch Books. 
Following are the color selections: 

Women’s Leathers: Flight Blue 
(smooth, suede), Admiral Blue 
(smooth, suede), Basque Red (smooth 

calf, kid), Ruby (smooth, suede). 
Cherry Red (smooth), Smoked Pearl 
(kid——-smooth, suede), Dusk (smooth. 
Golden Wheat (smooth). 
(smooth — kip, kid). 


(smooth. 


suede). 
Benedictine 
Maple (suede), 
suede}. 

Town Brown (smooth—calf, kid 

and suede), Chestnut’ Brown 
(suede), Walnut (smooth —calf, kid). 
Russet Glow (smooth). Taffytone 
(smooth). Tropic Tan (smooth). 
Spicetang (suede), a new Camel 
shade (smooth, suede). Mint (smooth. 
suede), a new Dark Green (smooth. 
Cranberry shade 


Cognac 


suede), a new 
(smooth). 


\ group of elk finished side leather 
colors to be swatched in the Women’s 
Color Book, including: Cherry Red, 
Flight Blue, Dark Brown (similar to 
Army Russet), Tropic Tan, Taffy- 
tone, a Smoked Elk color. 

Men’s Leathers: Bourbon (smooth). 
Havana Brown’ (formerly Club 
Brown) (smooth), American Bur- 
gundy British Tan 
(smooth), Ambertone (smooth and 
grained), Norse Brown (grained), 
a new medium Brown (grained), 
a new Tannish Brown (grained), 
Admiral Blue (smooth and brushed). 
a new Dark Blue (smooth). 


(smooth). 


A new Brown similar to Bourbon 
(smooth), Brandy (smooth), Rocky 
Tan (smooth), Cedar (smooth). 
Chestnut Brown (brushed), Desert 
Copper (brushed), Slate Grey 
(brushed). Prairie Brown ( brushed). 
a new Camel tone (brushed). 
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\ group of colors to be swatched 
in Side Leather including several re- 
peated colors, consisting of the fol- 
lowing: Redwood Brown (to have a 
new name), Ambertone, Cherrytone, 
American Burgundy, a Tan similar 
to British Tan, a new Light Brown, 
Lariat Tan, Smoke (a smoked elk 
shade). 


HIDE IMPORTS DOWN 

Imports of hides and skins slumped 
in Sept. of this year to less than half 
the level of the same month a year 
ago, the Department of Agriculture 
reports. 

The quantity of hides and skins 
imported went from 25,290 in Sept. 
a year ago to 11,347 in Sept. of this 
year. 

Dollar values were $13.801,000 
and $3,638,000 respectively, said the 
department. 


A. C. LAWRENCE NOW 
DIVISION OF SWIFT 


Stockholders of A. C. Lawrence 
Leather Co., at a special meeting held 
last week in Peabody, Mass., voted 
to accept the board of directors 
recommendation that the company 
end its status as an independent 
corporation and become a division of 
Swift & Co., Chicago packer. 

Swift is owner of 97.097 percent 
of Lawrence’s outstanding stock. 

Stockholders voted also to give 
minority shareholders their share of 
Lawrence assets at the rate of $18 
per share. Remaining assets and 
liabilities will be distributed to Swift 
& Co. 

No change in Lawrence’s manage- 
ment or employe status is anticipated, 
according to Harold N. Goodspeed, 
president. 








HEADS ARMOUR LEATHER RESEARCH 








eee 
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Carl G. Telander, in charge of research at Armour Leather Co.'s new Williams- 
port, Pa., research laboratory, operates device for measuring leather shrinkage. 
The laboratory is operated in conjunction with a new experimental tannery, 
which duplicates commercial tanning on a one to 10 scale. Bating, tanning 
and drumming experiments will be conducted in the pilot plant which also has 
tanks for the preparation and blending of tanning extracts. Rocker vats in the 
tannery hold 10 sides as compared to the 100 in a commercial laboratory. 
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CONTINUES PRODUCTION 
OF QUEBRACHO EXTRACT 


International Products Corp., New 
York, leading producer of quebracho 
tanning extract, reports it has com- 
pleted negotiations for a long-term 
supply of quebracho logs and will 
continue to produce quebracho tan- 
ning extract. 

In a letter to stockholders dated 
Nov. 12, E. Hope Norton, president 
of the corporation, stated: “You were 
advised in the Semi-Annual Report 
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MANUFACTURERS: 


to stockholders for the six months 
ended June 30, 1052 that your cor- 
tiating for addi- 


quebracho logs. 


poration was neg 
tional supplies ol 
We can now advise you that negotia- 
tions have been successfully com- 
pleted and as a result, our plant's 
requirements will he provided for a 
period of years. 

“Your corporations will, therefore, 
continue the production of quebracho 
tanning extract and should remain a 
leader in this field as it has been for 


the past 35 years.” 


“SUPREMO” 


BRAND 
SOLID-ORDINARY 


“LUNA” 


BRAND 


COLD WATER SOLUBLE 


Factory at 


PUERTO PINASCO, PARAGUAY 


QUEBRACHO EXTRACTS 


POWDERED and LIQUID 
Factory: STATEN ISLAND, N. Y. 


IMPORTERS: 


WATTLE BARK 
VALONIA 


VALONIA EXTRACT 


INTERNATIONAL 
PRODUCTS CORPORATION 


RIN UGG . 
NS S - 
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29 Broadway, New York 6, N.Y. 


Representatives: San Francisco, London, Canada, 
Havana, Cuba, Mexico City, Mex. 
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MAINE SHOE UNION 
SEEKS WAGE BOOST 


Cost-Of-Living Increase Is 
Sought 


The Lewiston-Auburn Shoeworkers 
Protective Association, representing 
some 3,500 shoe workers employed 
in the Lewiston-Auburn, Me., area, 
has served notice on local manufac- 
turers that it wants a cost-of-living 
wage increase. 

Marke H. Burke, secretary of the 
independent union, said this week 
that the workers’ request has been 
placed before the labor committee 
of the Auburn Shoe Manufacturers 
Association. 

Burke did not specify the amount 
of the increase sought but said it 
would be based upon current eco- 
nomic factors. 

Request for the wage. boost is sanc- 
tioned by a wage reopening clause 
contained in the union’s current con- 
tract with 15 shoe firms and three 
wood heel plants in the area. The 
current contract expires in Aug. 1953. 

Burke told reporters that current 
wages paid in unionized factories of 
the area vary greatly from firm to 
firm. Most employees are paid on 
a piece-work basis, he said. 

Manufacturers refused to comment 
on the union request which will be 
presented formally to their Associa- 
tion before the New Year. 


Boston Shoe Club Sets 
Xmas Party December 17 

The Boston Boot and Shoe Club 
has scheduled its annual Christmas 
for Wednesday evening, 
Dec. 17, at the Statler Ballroom, ac- 
cording to C. Harvey Moore, Club 
president. 

Feature of the meeting will be an 
all-entertainment program presented 
by stage and TV stars. Sammy Eisen, 
popular Boston orchestra leader, will 
be master of ceremonies for a four- 
act Stage Revue, which will include 
the following top acts: 

Dottie and Joe Stafford, 
team. 

Marilyn Grady, singing star. 

Surprise Act 

Helen Halpin, comedy star of TV. 

The Club’s own Glee Club, the 
Meistersingers, under the direction 
of Joseph W. Holmes of United Last 
Co. and Raymond E. Ryan of Ameri- 
can Biltrite Rubber Co., Chelsea, will 
offer a program of Christmas carols. 
George E. Hamel, Club vice presi- 
dent, is chairman of the entertain- 
ment committee for the meeting. 


meeting 


dance 
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BRITAIN OPENS 
HIDE EXPORT QUOTAS 


May Offer 20% Of Domestic 
Output 


The United Kingdom has flashed 
a go ahead on a limited export of 
hides and skins, according to the 
U. S. Commerce Department. 

The export quotas, effective Dec. 1, 
apply to domestic hide and calfskins 
purchased by overseas buyers under 
special arrangements between the 
Ministry of Materials and the Board 
of Trade. 

The quantity exported will be about 
20 per cent of the domestic output 
and export quotas will be fixed prob- 
ably for three-month period, the 
Commerce Department said. 

Details of the method of applying 
for export licenses are to be 
announced. 


Leather Gloves 

January 5, 1953—TAP-30-352- 
53-65—Gloves, lineman’s, leather: 
heavy duty, grain buckskin palm; 
cowhide back; cowhide cuff with 
leatherette lining and buckskin pull 
tab. Flared gauntlet cuff, 6” long: 
size —large (11); (a) 50 pr. for 
Newport, R. I.; (b) 200 pr. for Nor- 
folk, Va.; and (c) 100 pr. for Oak- 
land, Cal.; FOB destination; delivery 
must be completed by May 15, 1953. 


Opening New York—2 P.M.; this 
procurement for the Navy. 
Safety Belts 

December 29, 1952—TAP-30- 
352-53-52—Safety belts, webbing, 3- 
inch wide cotton webbing with 
rounded leather edges; or cotton 
webbing belt with friction-type steel 
buckle and leather-reinforced end; 


with black leather loops; FOB des- 
tination: la) 100 ea. for Bayonne, 
N. J. Three prices should be quoted: 
domestic cotton only, foreign cotton 
only and blending of domestic and 
foreign cotton. 1b) 300 ea. for Nor- 
folk, Va..: le) 500 ea. for Oakland, 
Cal. Delivery to all three destinations 
must be completed by May 15, 1953. 








PRIDE OF MILWAUKEE 








Wilson O. Scott (upper left), vice president of Blackhawk Tanning Co., Inc., 
Milwaukee tanner, poses with members of the Milwaukee Chiefs’ Hockey Club 
which he was instrumental in forming this year. Scott is serving as president 
of the club, now engaged in its first season with the International Hockey 
League. At lower left is coach Ed Bruneteau, former big-league hockey star. 
Jack F. Stover, general manager, and D. L. Wright, treasurer, are at upper right. 





DRONE DOLLARS 


Drone dollars don’t make honey. A beehive of business activity 
needs plenty of fast-moving dollars that work overtime for 
greater productivity. 


Crompton Factoring Service creates an endless swarm of these 
energizing dollars — by advancing cash against accounts receiv- 
able. It turns sluggish assets into extra working capital. You can 
handle more business without increasing your own investment. 


A stronger cash position helps credit. You’re open to buy when opportunity 
knocks and invites you to stop being on the defensive. 


Because it works so effectively for capital turnover, Crompton Factoring is a big 
asset in many industrial fields. It helps every dollar invested in a business to 
produce a higher ratio of profit. 


Te Reman Teor 


CROMPTON-RICHMOND CoO., INC, 


1071 Avenue of the Americas, New York 18, N. Y. 
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STUDY EFFECT OF TANNAGE 
ON PROPERTIES OF LEATHER 


Specific information regarding the 
effects of different tannages on the 
properties of leather has recently 
been obtained by Dr. J. R. Kanagy 
and associates of the National Bureau 
of Standards in research sponsored 
by the Office of the Quartermaster 
General. 

Leathers tanned with chrome alone 
were compared with those tanned 
first with chrome and then retanned 
with vegetable tannins. The results 
in general indicate that each of the 
two types of leather has certain 
definite advantages and that choice 
of tannage should depend largely on 
the properties desired in the finished 
leather. 

Physical Tests Made 

The NBS investigation included 
physical tests of such properties as 
tensile, stitch tearing, tongue tearing, 
‘and bursting strengths. Water resist- 
ance and water-vapor permeability 
were also determined, and chemical 
analyses were made for hide sub- 
stance, grease content, chromic oxide 

fand ash. Vegetable tannin content 
was obtained by difference. To 
F eliminate the effect of variations due 
‘to the part of the hide from which 
_ ‘the leather was taken, each property 
“} was determined from samples taken 
‘from 21 different sections over a side 
of leather. 

The test results showed that the 
“vegetable tannins tend to decrease 
water resistance, reduce strength, and 
increase thickness. However, on the 


whole the properties produced by use 
of the vegetable tannins tend to make 
the leather more comfortable for 
shoes and to increase cutting value 
(percentage of useable hide). 

To learn more about the factors 
producing these effects, density deter- 
minations were made. For a variable 
material having a porous matrix such 
as leather, the density in any par- 
ticular location can be expected to 
bear a definite relationship to the 
amount of fibrous material at that 
point, which in turn is related to the 
strength and other physical proper- 
ties. 

Although the retanned leathers 
contained about 20 percent of vege- 
table tanning material in addition to 
an amount of chronic oxide approxi- 
mately equivalent to that held by 
the straight chrome leather, the aver- 
age density of the retanned leather 
was no greater than that of the 
chrome leather. It is thus apparent 
that a volume change must have 
occurred in the chrome-retanned 
leather. 

This volume change is reflected 
not only in the lower strength of 
the chrome-retanned leather, which 
obviously must contain less fibrous 
material per unit volume, but also in 
more uniform thickness and conse- 
quently greater cutting values. 

Apparently the introduction of 
vegetable tannins into the leather 
resulted in a more hydrophylic ma- 
terial, as evidenced by the lower 


water resistance and greater water- 
vapor permeability of the retanned 
leather. Another result of the intro- 
duction of vegetable tannins was an 
increase in the amount of grease 
absorbed by the leather. 

This effect was to be expected 
since the vegetable tannins are com- 
posed of larger molecules than the 
chrome compounds used in tanning 
and are thus more effective in filling 
the pores in the untanned leather. 
Consequently, less space remains. 


L. J. ROVERS! RETIRES 


Friends and associates of Leon 
Roversi, Sr., vice president and gen- 
eral sales manager of Tupman Thur- 
low Co., Inc. of New York, tendered 
him a surprise testimonial dinner last 
week at the Hotel Hawthorne in 
Salem, Mass. The occasion was 
Roversi’s forthcoming retirement on 
Dec. 31. 

The dinner turned out even better 
than expected. More than 100 sheep- 
skin tanners, believed to be the largest 
number yet assembled under one 
roof, were on hand to honor Roversi, 
who founded Tupman Thurlow 36 
years ago when he was North Ameri- 
can sales representative for the Ves- 
tey interests in England. 

Notable among the speakers were 
Lawrence Jones, Tanners’ Council 
president; Michael Flynn of John 
Flynn & Sons; and Carl Shotwell of 
Helburn Thompson Co. Roversi was 
presented with a ships clock and 
sheepskin inscribed with the names 
of all guests. 

His son, Leon J. Roversi, Jr., will 
continue the business. 
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TANEXCO, INC. 


549 W. WASHINGTON BLVD. 


CIPEC BRAND 


ITALIAN CHESTNUT EXTRACT 


Made from Live Wood 


Sole Agents 


CHICAGO 6, ILLINOIS 








06 


F.C. HUYCK & SONS 
Kenwood Mills, Rensselaer, N. Y. 


RINGER FELTS 
W fa b 4 660) 09 
) 


for your: 


LEATHER and SHOES 


For long life and best all-round results 
specify KENWOOD WRINGER FELTS 
Stehling Continuous Feed 
Leather Wringing Machine ¢ Stehling Combination 
Putting Out and Leather Wringer ¢ Quirin Wringer 





TEXTILE, 
PropuctS 











ed 


December 13, 1952 








® Hugh V. Winfrey has been ap- 
pointed general manager of the Buster 
Brown division of Brown Shoe Co. in 
St. Louis. 


@ Raymond W. Matthies has been 
named assistant to the head control 
chemist, Frank M. Young, at Compo 
Chemical Co., Inc., in its Mansfield, 
Mass., plant. Holder of an A.B. degree 
in chemistry from William Jewell 
College, Matthies will assist Young in 
production control. 


® Ronald F. McCormack has re- 
signed as plant superintendent of 
Union Chemical Co., Danvers, Mass 
He has not yet announced his plans 
for the future. Gene O’Donnell is no 
longer associated with the firm. 


® Norman McDonald has been re- 
elected president of Johnson, Stephens 
& Shinkle Shoe Co., St. Louis firm. 
McLoed Stephens and Charles H. 
Stephens were re-elected executive 
vice president and assistant secretary 
respectively. Ralph Albon was pro- 
moted from secretary to treasurer and 
Andrew J. Shinkle, purchasing 


agent, becomes secretary also. 


@ John McGrath has joined Casual 
Shoe Co. of Lowell, Mass., as lasting 
room foreman. He was formerly with 
Colella, Inc. 


® Harold Kessler has been appointed 
merchandise manager for the Huskies 
line of Hussco Shoe Co. Kessler was 
formerly with John Calderazzo. 


® Henry Lee is now with the heel 
and sole division of American Biltrite 
Rubber Co. He will visit shoe fac- 
tories to introduce and promote the 
company’s products and assist in the 
development of new styles and prod- 
ucts. Lee was formerly associated with 
Avon Sole Co. in a production and 
sales capacity. 


® Roy Pryor has been named re- 
gional manager for Burt’s Shoe Stores 
with headquarters in Chicago. Jack 
Westbrook, vice president of Edison 
Bros. Shoe Stores, Inc., operator of the 
chain, has announced that the Chi- 
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cago region headed by Pryor has been 
created out of a larger territory. 


® Frank Bassinow is now  super- 
intendent of Barr & Bloomfield Shoe 
Mfg. Co., Inc., of Seabrook, N. H. 


@ K. B. Stiles, former assistant sales 
manager of Chicago Belting Co., Chi- 
cago, has been named sales manager 
to succeed A. J. Weis, who has been 
named vice president of the firm. Weis 
has been sales manager for the past 37 
years and has served the company over 
the past 52 years. 


@ Frank H. Reed, president of 
Pesse, Osborn & Odell, Inc., Boston 
tanner of sheepskin leathers, recently 
gave an illustrated lecture on the 
sheepskin tanning industry to tannery 
employes and town folks at Clinton, 


Maine. 





How to make 


SAN DALS 


look better 
feel better 
sell better! 


Start with style. Smartly fashioned sandals 
call for top quality trimmings expertly 
designed to meet your exact style requirements. 
Anchor Brand Shoe Trimmings will do just 
that! The complete, all-purpose line includes 
hundreds of up-to-the-minute buckles, loops, 
rings, dees and ornaments . . . in all styles 

and sizes... for every application. 


Add comfort. The casual cut and purpose of 
open or closed toe sandals demand trimmings 
that provide maximum comfort and easy 
wearability. Anchor Brand Trimmings will help 
you fill the bill! They’re made for quick and 
easy application, designed for secure closures 
and action-fitted durability. They’re stylish 

... they’re comfortable . . . they’re neater, 
brighter and longer-wearing. Try them and see! 


Sell more sandals with buy-appealing Anchor 
Brand Shoe Trimmings. Write or call your 
nearby North & Judd representative for samples, 
prices and full technical details today. 


NORTH & JUDD 
Manufacturing Company 


New Britain, Connecticut 
New York + Boston + Philadelphia + Atlanta + Chicago + St. Louis + Dallas » Los Angeles « San Francisco 
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HIDE MARKET DECLINES 
SLOW LEATHER BUYING 


Shoe Manufacturers Inclined To Await Effect On 
Leather Prices 


Slowdown extends to most leath- 
ers. Sole, side feel pressure. Calf 
and kip hold steady with sales 
still reported. 


Sole Slows Down 

Boston sole leather tanners find 
the going rougher this week. After 
good sales pace of recent weeks, they 
report their customers fairly well sup- 
plied at this time, more inclined to 
withdraw from market. At the same 
time, declines in prices of heavy hides 
has had natural result. Leather buy- 
ers refuse to order now unless con- 
cessions are forthcoming. Early 
stages of rawstock price decline al- 
ways have similar effect. Tanners 
have been expecting it. 

Although lists are generally the 
same, most sales made are below last 
week’s levels. This means 9/10 iron 
bends are softer at 58-60, emphasis 
below this; 10 iron and up have dif- 
ficulty getting above 55c. Medium 
bends are interesting only at 63c and 
down. Light bends 70e and down 
with emphasis on down. 


Sole Offal Eases 
Sole leather offal tanners in Boston 
report little new business. What 
sales are made generally bring at 
least a cent below last week’s levels. 
Buyers are conscious of softening 


hide market, refuse to bite unless they 
can get concessions. 

Steer bellies find little interest 
above 25c; more below. Single shoul- 
ders slow down again with buyers 
trying to push prices to mid-30’s. 
Heavies even slower than before. 
Double rough shoulders do little 
business above 52c for welting stock. 
Fore shanks slack at 15c; hind shanks 
at 17-18c. Heads below 17c. 


Sheep Firm 

With pickle skins holding steady 
at $14.00, Boston sheepskin tanners 
have no alternative but to hold to last 
week’s price levels. Weakening of 
hide market has noticeable effect 
upon sheep leather buyers who look 
for weaknesses to be reflected in 
sheep. No sign of this as yet so buy- 
ing slows considerably. 

Russet linings held generally 
around 26-27c with shoe linings firm 
at 20c, boot linings at 26c._ Chrome 
linings meet more resistance at 28c 
and down. Colored vegetable linings 
not too active at 25-26c. 

Calf Steady 

Although sales are well below re- 
cent week’s records in Boston calf 
leather sales offices, there is still busi- 
ness passing at extremely steady 
prices. Price resistance can have 





Prices and Trends of Leather 


THIS 


MONTH YEAR 1951 


WEEK AGO AGO HIGH 


CALF (Men’s HM) 85-1.10 85-1.05 75-95 1.18-1.35 
CALF (Women’s) ‘ 80-1.03 85-95 60-89 1.15-1.30 
CALF SUEDE ‘ : : 85-1.10 85-1.05 80-1,00 1,30-1.40 


KID (Black Glazed) 75-90 
KID SUEDE , 80-96 
PATENT (Extreme) 56-60 
SHEEP (Russet Linings) 18-30 
KIPS (Combination) Fetes ici 55-58 
BXTREMES (Combination) ........ 54-56 
WORK ELK (Corrected) 38-44 
SOLE (Light Bende) 68-72 
BELLIES RERESS oo 25-26 
SHOULDERS (Dble. Rgh.) 50-55 
SPLITS (Lt. Suede) 35-39 
SPLITS (Finished Linings) 24-26 
SPLITS (Gussets) 18-20 
WELTING (4; x %) ..... 7 
LIGHT NATIVE COWS 18 


75-90 70-1.05 80-1.25 
80-92 70-95 70-1.02 
54-58 55-80 70-86 
17-28 16-30 
50-57 52-56 
47-50 50-54 
36-44 44-46 
68-70 75-78 1.02-1.08 
23-25 25-28 64-68 
50-53 58-64 93-1.02 
34-38 36-38 
21-23 15-20 
16-18 21-26 

Yq 7% 124% 

“4 20 =. 23:14-25 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock. 
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little effect at this time with calfskins 
remaining strong on market. Tan- 
ners have no leeway, must either get 
prices or lose customers. Some try 
to discourage buying at this time in 
hope rawstock prices will ease. 

As in last two weeks, good grade 
women’s weight smooth calf brings 
93-95¢ and higher. Interest below 
0c down to 75c. Men’s better grade 
calf brings $1.05 and down although 
some tanners ask a good deal more 
for top grades. Interest at 95¢ down 
to 80c. Suede wanted at 85-95c, 
listed to $1.10. 


Sides Slower 

Effect of weakening hide market 
evident this week in slower sales. 

Prices as last week for most part. 
Combination-tanned extremes  54e 
and down for HM weights; 55c and 
below for M weight. Chrome-tanned 
extremes 47c and below: vegetable- 
tanned extremes 55c and down. 

Naturally, firm kipskin prices keep 
leather lists at previous levels. Com- 
bination-tanned kips 55-58e for 4- 
414, oz. skins. Chrome-corrected kip 
sides 60c and below for HM weights: 
56c and down for M weights. 


Splits Uncertain 

Declining hide prices have led 
many buyers of split leathers either 
to withdraw from market or exert 
growing price pressure. Many tan- 
ners, well sold-up, can afford to hold 
prices firm; others may soon be 
forced to make concessions to sell 
more leather. 

Generally, lightweight suede splits 
listed at 4lc and below for colors, 
39¢ and below for black. Heavy- 
weight suede splits still at 46c and 
down for black and colors. Linings 
still around 25 for better sales. Gus- 
sets 20c and below. 


Kid Fair Enough 
Suede still selling fairly wel! in 
black, with some demand in white, 
navy blue and brown. Glazed sell- 
ing in colors to some degree but 
tanners continue to complain that 
the orders are for small quantities. 
They do not feel that the season lived 

up to its original promise. 


Slipper leathers remain dull. A few 
buyers showing some interest. This 
doesn’t even make sense at the pres- 
ent time since slippers are definitely 
considered a Christmas item. There 
is some business in the cowboy-boot 
trade, but even here, not too much 
buying is going on. 
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All prices as listed for the past 
months. Most of the sales are in the 
low-to-medium ranges, in every type 
of leather. Very little demand is felt 
for the top-grade leathers. 

Average prices quoted: 

Suede 32c-96c 
Glazed 25c-92c 
Linings 25c-55c 
Slipper 25c-60c 
Crushed 35c-75c 
Satin Mats 69c-1.20 


Work Glove Same 


Market for work glove leather has 
shown little change of late. Some 
buyers as well as sellers indicated 
that there was a firm undertone to 
the situation as business has been 
good with substantial orders on the 
books calling, in some instances, for 
delivery into the New Year. 

Meanwhile, shipments made stead- 
ily on previous sales which were 
made up to 15c for No. 1 grade, i4c 
for No. 2 grade and 13c for No. 3 
grade in the LM weight. Some deliv- 
eries also on leather that was sold at 
a cent less or 14c, 13¢ and 12c for 
the three respective grades. 

Depending upon tannages, M 
weight alone is ranged 16-l7c for 
No. 1 grade, 15-l6c for No. 2 grade 
and 14-15c for No. 3 grade. 


Bag, Case and Strap Spotty 

Some interest this week in bag, 
case and strap leathers. Business, 
however, spotty as buyers found 
prices showing a little firmer under- 
tone and, in some instances, quoted 
2c higher than recent levels. 

Case leather prices held unchanged, 
2/3 ounce at 46-48c, 3/4 ounce at 
48-50c and 4/5 ounce at 50-52c. 
Strap leather firmer with Grade A 
russet quoted more firmly in some 
quarters up to 56c for 4/5 ounce: 
58c for 5/6 ounce: 60c¢ for 6/7 
ounce; 62c for 7/8 ounce; 64¢ for 
8/9 ounce; 67c for 9/10 ounce and 
70c for 10/11 ounce. B grade 3c 
less; C grade an additional 6c less. 
Colors bring a 2c premium and 
glazed 3c above russet finish. 


Garment Well Sold 


Some re-ordering of garment leath- 
ers to cover additional requirements 
for finished stock being produced for 
delivery early next year. Several tan- 
nages of horsehide garment leather 
sold on a 2c higher basis or 38c and 
down for Jan. shipment. 
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MOCCASIN 
COWHIDE 


at its colorful best 


Fashionably Soft for comfort. Most 
Adaptable to laced moccasins 
and casuals . . . finest full grain 
you've ever seen! 

SHOE SPLITS: Grain finished for 
mellow chrome uppers . . . Retan 
for soles... 

GLOVE SPLITS: Complete price 
range . 
formly high. 


-Quality always uni- 


Write for swatches today! 


LOS ANGELES 
TANNING CO. 


4101 Whiteside Street 
Los Angeles 63, California 
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Average prices realized for horse- 
hide garment leather now range 
about 34-35¢e. 

Firmness in foreign and domestic 
pickled sheep skins also reflected 
the price structure of the market for 
garment leather. Suede sheep firmly 
held at 30-32c¢ and down with some 
sellers stating that they would try for 
34c and down if raw material ad- 


SHOE PRODUCTS ® 
THAT SAVE PENNIES 








further. Grain finish 
down, averaging 


vanced any 
brings 30c and 
around 26c. 


Glove Leathers Rising 
Prices in all lines firm and rising. 
Iranians offered at 26c, 2le and 19c 
and will probably go up again. Grey 
suedes are tentatively offered at 38c, 
a jump of de over this year’s price. 
The action of the New Zealand mar- 


genuine shell cordovan — “the platinum of 
leathers’? — for shoes, men’s belts, military 
belts and holsters, and shark print cordovan 


for tips on children’s shoes. 


Tw. Huch Leather Co. 


1525 W. HOMER STREET * CHICAGO 22, ILLINOIS 


KAYE & BARNES, INC. @ 93 South Street, Boston 


FRED SCHENKENBERG @ Dallas, Texas 


A. J. & 3. R. COOK, INC. @ Los Angeles and San Francisco HARRY BLOCH @ Havana, Cuba 
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Brazilian Leathers 
Ask 


Schlossinger & Cia. Ltda. 
Caixa Postal 917 


Sao Pauio, Brazil 
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ket will determine the final price. 

Capes and Cabrettas firm from 75c 
down to 30c. Pigskins bring 90c for 
the tops and other grades are strong 
in the face of good sales. 


Belting Good 

Belting leather tanners of Philadel- 
phia report that “by and large” busi- 
ness has held up quite well. Every- 
thing belting is selling in fairly 
good quantity. The fact that hide 
prices dropped lc the end of the week 
has not had any effect on buying of 
rough belting as yet. 


Tanning Materials Steady 


Raw Tanning Materials 
Divi Divi, Dom., 48% basis shp’t, bag 
hae mae . . . $70.00-$72.00 
Wattle bark, ‘ton ee “Fair Average” $103.00 
Kaa wae > ‘*Merchantable’’ $100.50 
Sumac, 28% "jeat 
Ground .. vorrirr. 
Myrobalans, 5: I's 6saces 
Genuines ecerccce 
Crushed, 40% bb 0b.00 +05 6m 80 005 
Valonia Cups, 30-32% guaranteed 
Valonia Beards, 42% guaranteed 
Mangrove Bark, 30% So. Am. ... ‘ 
Mangrove Bark, 38% E. African $79. 00-81.00 


Tanning Extracts 
Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. ects 
‘rank cars — 
Barrels, c.1. 
aS ere re Pre rrr 
Chestnut Extract, Powdered (basis 
60% tannin), f.0.b. plant 


Cutch, solid EEN 55% ‘tannin, 
plus duty ... sa a 
Hemlock Extract, 25% ‘tannin, tk. cars 
f.o.b. works CRRW Eee Ac ewer eb ae® 
bbis. c.l. .. Cho ebertesoassscns 
Oak bark extract, 25% tannin, lb 
bbls. 6%-6%, fumyaes 
Quebracho extract 
Solid, ord., basis 63% tannin, c.1 
plus duty 
Solid clar., basis 64% tannin, “el. 
Liquid basis, 35% tannin, bbls 
Ground extract ... 9 baee6e 
Wattle extract, solid, cl. 
(plus duty) East African 
Wattle extract, solid, c.!. 
(plus duty) South African 
Powdered super spruce, wee ¢c.l 
05%; Le. . 
Spruce extract, tks., ‘t.o.b. 
Myrobalan extract, solid, on tannin 
(plus duty) ° 
Myrobalan extract, powdered, “60% ‘tan- 
nin (plus duty) . 
Valonia extract, powdered, "62% ‘tannin 
(plus duty) .. 
Quebracho Extract, Powdered, Swedish 
spray dried, 76-78% tannin 
Wattle Extract, Powdered, Swedish, 
73% tannin ... 
Powdered Spruce, spray dried, ‘Swedish 
Myrobalan, Swedish, Powdered 68-70% 
Oakwood, Swedish, solid, 60-62% .... 
Ooakwood, Swedish, powdered, 64-66% 
Larchbark, Swedish, solid, 54-56% .. 
Larchbark, —- Swedish spray- 
dried, 58-60% aécses 


Tanners’ Oils 
Cod Oil, Nfid., loose basis, gal. . .$1.00-$1.05 
Cod, sulphonated, pure 25% moisture .14 
Cod, sulphonated, 25% added mineral .12 
Castor oil, No. 1 C.P. drs. 1.c.1. 
Sulphonated castor oil, 75% 
Linseed oil, tks., f.0.b. Minn 

drums... és 
Neatsfoot, 20° c. T. 
Neatsfoot, 30° C.T. 
Neatsfoot, prime drums, 

l.c.1. rte 
Neatsfoot, sulphonated, 75% 
Olive, denatured, drs. gal. 
Waterless Moellon 
Artificial Moellon, 25% moisture 
Chamois Moellon, 25% moisture ...... 
Common degras C6owe cauveess 
Neutral GeQras ......ccccccccsses 
Sulphonated Tallow, 75% 
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HIDE MARKET DOWN AGAIN 
AS TANNER INTEREST SLOWS 


Largest Decline Reported In Light Cows But Heavies 
Are Off Also 


Packer Hides Decline 

Big packer hide market eased and 
prices declined ec to le per lb. on 
most selections. Trading in light 
cows involving northern points this 
week at 1814c represents a decline 
of 1\4e from the recent high point. 

Branded cows and branded steers 
in better demand than native selec- 
tions. Branded cows in particular sold 
well at established lower level, one 
packer alone selling around 20,000 
from various points. Other packers 
also cleared holdings of branded 
cows. Some of lighter average weight 
productions went to upper leather 
tanners because of the attractive 
price. Some buying of butt branded 
steers for upper leather purposes has 
been indicated for the same reason. 

Demand from upper leather tan- 
ners not very broad. Specialty tan- 
ners buying low grub heavy cows 
from northern points around the 17c 
mark and one lot from Albert Lea 
this week sold at 161c or the same 
as realized for Chicago and river 
points. 

Sole leather tanners not too keenly 
interested in heavy native cows be- 
cause the price is comparatively high 
and some of these outlets say the same 


about heavy native steers at 164c as 
against 141c for butt branded and 
down to 13c for Colorado steers. 
Consequently, softness still apparent 
in the market at mid-week as addi- 
tional supplies were offered by pack- 
ers and found but few takers. 

Light hides such as light and ex. 
light native and branded steers have 
been sold at the going market prices. 
Native and branded bulls about the 
only items on the big packer list to 
hold at unchanged prices. Produc- 
tion limited and packs are slow 
making. 


Independents Moving 

Large midwestern packers very 
free sellers, often taking the initia- 
tive in trading at price declines estab- 
lished on various selections. A Min- 
nesota packer was an active seller 
again this week, selling 1,125 heavy 
native cows at 17c, 600 butt branded 
steers at 1414c, 1,100 light native 
steers at 1914c; 900 Austin light na- 
tive cows at 184%c and 1,500 Fremont 
light average branded cows at 15\%c. 
A Wisconsin packer sold a car of 
about 750 branded cows at 15c while 
a large lowa packer moved 1,250 
Ottumwa Colorados at 13c. 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 





Close 
Dec. 11 


Close 
Dec. 4 


High Low 
For Week For Week 





17.90B 
15.85B 
15.50B 
15.20B 
15.00B 
14.80B 


January 
April 
July 
October 
January 
April 


17.50B 
15.62B 
15.40T 
15.10B 
14.90N 
14.90N 


18.00 
16.10 
15.80 
15.15 
15.00 


17.31 

15.15 
15.30 
15.10 
14,95 


pe 


ACID FAT LIQUORS 
SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


FLEXOLE 


CHEMICAL 
SPECIALTIES 


‘Always Reliable” 





LEATEX CHEMICAL COMPANY 
2722 N. HANCOCK ST. PHILADELPHIA PA. 











Total Sales: 193 lots 








HIDE AND SKIN QUOTATIONS 


Suspended L. 
Week Ago MonthAgo YearAgo Ceilings H 


- 9 i st LINCOLN 


19Y; 25 311% 
21% 28 34 
17% 20 -20% 29 and. 
1814-1914 20 1914 2314-2514 -32 

141% 15 1444 17 SON 

14% 15 15 17 INC. 

Light Texas steers 16% 17 161% 24 
Ex. light Texas steers 181 1914 19 26 e 
Colorado steers 13 14 13% 16 
Branded cows “13% 16 -16% 13%-16 20 -20% COUDERSPORT 
Native bulls 11 11 10 151% PENNSYLVANIA 
Branded bulls 10 10 9 14Y, 


Packer calfskins 5214-55 52% 50 38 -38', 
Packer kipskins 32-39 -37 28 -37 29-34 


Present 
16% 
19% 20 
21% 22 

161-17 17-17% 


Heavy native steers 
Light native steers 
Ex. light native steers 
Heavy native cows 
Light native cows 
Heavy Texas steers 
Butt branded steers 
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No new sales reported on Pacific 
Coast. Report 12%c indicated on 
50-53 |b. avg. west coast small packer 
steers and cows but very little busi- 
ness done. In New York market, last 
trading reported involved 700 Balti- 
more heavy native steers at 17c. 


Small Packers Ease 

An easier undertone developed in 
this market as many tanners reduced 
their ideas of value which brought 
out more offerings of small packer 
hides at prices previously realized by 
sellers. Considerable business de- 
veloped around the 164c mark se- 
lected fob. shipping points for regu- 
lar lots of small packer hides in the 


medium average weight category. Al- 
though reported that some lots of 
50-52 lb. avg. hides could still be 
bought on that basis, buyers later 
backed away and talked down to l6c. 

Lighter hides averaging’ around 
14)-42 lbs. from midwest points sold 
from 1814c down to 1814¢ and later 
at 18c flat fob. Heavier hides aver- 
aging 60-62 lbs. sold down to 15c 
selected fob. shipping points and 
more offered on that basis found few 
takers. 

Small packer bulls had an easier 
undertone. While sales recently 
made up to 914-10c, later business 
done in the range of 9-914 selected 
fob. for 80-85 lb. avg. lots and some 


1924 


QUID 


QUEBRACHO 


EXTRACT 


for shipment from our Chicago plant 


ARTHUR C.7eané C0. 


¢ CHICAGO 9, ILLINOIS 


ETYPE CGt478 


4103 5S. LASALLE STREET 


CABLE ACTRASK 
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tanners now naming ideas of 814-9c, 
the outside figure for light weights. 


Country Hides Soften 

Along with declines in big packer 
as well as small packer hides, coun- 
try market has displayed a soft un- 
dertone. Some very good locker- 
city butcher hides averaging around 
50 Ibs. sold a cent off at 14e flat 
trimmed fob. and more available on 
lower basis. Good lots of mixed coun- 
try all-weights averaging 48-50 lbs. 
sold a cent off from recent peak at 
12\%c flat trimmed fob. 

Renderers hides neglected unless of 
very light weight such as 40-42 lb. 
avg. held up to 14c. Renderer hides 
alone averaging up to 48-50 lbs. slow 
at 1114-12c. Glue hides quoted 914- 
10c and country bulls in carlots 714- 
734¢ fob., outside prices last paid. 


Calf and Kip Firm 

Market for calf and kip skins quite 
firm. One big packer booked a cou- 
ple of cars from the St. Louis area, 
comprised mostly of heavy calf to 
tanning subsidiary at 524%c while a 
car of Milwaukee allweights reported 
to have brought 55c. 

New York packer sold 8,000 kip- 
skins from southeastern plants at 37c 
for kip and 32c for overweights. Pre- 
viously, another packer had_ sold 
2,000 kip from Evansville, a premium 
point, at 42Y%c. 

Trading in big packer slunks con- 
firmed at advances of 15c for regulars 
and 5c for large hairless. All four 
big packers sold about 30,000 regu- 
lar slunks at $2.25 and large hairless 
at 80c. 

Market for small packer skins re- 
mained unchanged, calf quoted 
around 40c and kip about 30c. 
Country skins had some _ request 
around 21-22c for calf and 19-191 
for kip in carload lots. 


Horsehides Fair 

Some business passing in north- 
ern slaughterer types of whole hides 
and buyers show a certain amount of 
interest in best heavy average weight 
productions. Untrimmed hides pur- 
chased in the range of $8.00-8.50 and 
trimmed hides at $7.50-8.00 fob. 
shipping points depending upon sell- 
ers and lots involved. 

Cut stock has held firm and late 
sales of good northern fronts made 
at $5.85-6.00 while regular lots of 
22” and up butts brought $2.60-2.75. 
Some business reported in horse tails 
at 85-90c for selected lots and 75-80c 
for average. Less desirable tails 
from southern horses sold at 50c 
average. 
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Sheep Pelts Steady 


This market continues steady to 
firm. Big packers get mostly steady 
prices for shearlings and clips, ob- 
taining $2.75 on clips, $2.25 for No. 1 
shearlings, $1.50-1.60 for No. 2s and 
$1.00-1.05 for No. 3s. Pullers re- 
ported willing to pay a little more for 
Dec. lamb pelts as compared to Nov. 
due to enhanced value resulting from 
greater wool yield. Outside packers 
sold Dec. productions around $4.00- 
1.10 per cwt. liveweight basis for 
choice westerns and natives at 25c 


less. 


Dry Sheepskins Limited 

Hair sheep markets continue very 
strong at origin with reports that 
Europe has been purchasing Brazil 
cabrettas and meeting the asking 
price of $12.50 for regulars. Buyers’ 
ideas here about 50c less. Specials 
held at $17.50 c&f. and buyers’ views 
25c less. No offerings of Nigerians, 
shippers reporting being well sold up. 
Europe also said to be buying very 
heavily of Cape glovers. Addis- 
ababa butcher skins held at $13. 
France and Sweden said to be paying 
high prices for hair sheepskins. 

Wool sheepskin markets quite firm 
at origin. At the Australian wool 
sheepskin sales, reports from Mel- 
bourne that 1/2 wool and under, one 
to three pence dearer, lambs one to 
two pence dearer, others very firm 
and Sydney, 33,000 offered, bare to 
114 inch sheep par to two pence 
dearer, new season lambs par to one 
pence dearer, all other descriptions 
firm. Although Argentine market is 
lower following exchange rate reduc- 
tion by 25%, sales have been slow 
to develop, as buyers and sellers still 
slightly apart in their ideas. No late 
offers from Montevideo. 


Pickled Skins Steady 


New Zealand skins strong and ad- 
vancing as following late sales, busi- 
ness reported in Waitara North 
Island lambs at 92 shillings 6 pence 
and then at 95 shillings. No con- 
firmed soles North Island sheep with 
some brands said available at 110 
shillings. Iranian pickled sheep- 
skins have also firmed up as follow- 
ing sales on spot and afloat at $11.75 
per dozen, shippers have advanced 
their asking prices. 

Domestic market has been holding 
at $14 per dozen with steady trading 
going on. 


Reptiles Mixed 


Market is mixed as buyers are in- 
different while shippers are firm in 
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PASTED 
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WASHING and PASTING SEQUENCE 


To cut costs...and obtain more uniform results .. . progressive tanners 
are installing automatic washing and pasting equipment 
sold exclusively through Proctor & Schwartz. 

After a worker strips the dried leather from a plate and manually moves 
the frame to the pushing device, which is provided with variable speed, 
the operation is continued automatically at a speed to conform to 
the drying time of the leather. 


The frames move through the wetting-in station where the paste is softened 
on the plates. Next, a plate scrubber removes the wet paste and other 
particles. An automatic squeegee, or wiper, removes excess water 
from the plates. From there, the plates move through a paste spraying 
machine which sprays paste uniformly on both sides of the plate, the area 
being subjected to both horizontal and vertical control. 


Leather is then applied directly to the boards and slicked out while moving 
toward the feed end of the machine. The plates with leather pasted on them 
are automatically picked up by a loading conveyor and delivered into 
a frame moving mechanism at the feed end of the dryer. 


This sequence of operations insures clean plates, more uniform results 
and lower production costs. 


For additional information on the automatic washing and pasting sequence 
—or leather drying equipment—write to Proctor & Schwartz. 


PROCTOR « SCHWARTZ -INC- 


717 TABOR ROAD 
PHILADELPHIA 20, PA. 


The Aulson loading con- 
veyor, plate wosher, plate 
wiper and paste sprayer 
—vused separctely or in 
sequence with pasted 
leather dryers—ore sold 
exclusively by Proctor and 
Schwartz, Inc. 

DESIGNERS AND MANUFACTURERS 

F ORYING EQUIPMENT FOR THE 


EATHER INDUSTRY 
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their ideas. Madras bark tanned 
whips, 4 inches up, averaging 41% 
inches, 70/30. selection, offered at 
75-77e, as to shippers’ and buyers’ 
ideas 72-73c. Sellers here believe 
they could obtain close to their ask- 
ing prices if some 4%4 inch skins 
were included. Spot lots U.P. whips 
held at 70c and for shipment and 
afloat at 66c; too high. Offerings of 
cobras, 4 inches up, averaging 454 
inches, 80/20 selection, at 52-53c. 

Alum tanned water snakes wanted 
but for quick shipment. Some ship- 
pers ask 171c for 3 inches up, aver- 
aging 314 inches as against last sales 
at 14c. Wet salted ramgodies held 
at 151% and buyers’ ideas 13-13%c 
although late sales at 14c. Good de- 
mand for wet salted Bengal lizards 
but few offered. Agra back cuts, 8 
inches up, averaging 9 inches, held at 
21-223 4c. 

Deerskins Slow 

Tanners seem to be out of the mar- 
ket as they claim they have enough 
raw stock for this season and are not 
ready to anticipate requirements for 
next one. Dealers would take on ad- 
ditional quantities but not at prices 
asked by shippers. Last sales Brazil 
“jacks” at 68c fob., but this cannot 
be duplicated. 


Domestic market about unchanged 
as not many offers received of eastern 
skins while westerns are well sold up 
at from $2.00 up, as to lots involved, 
for green salted descriptions, 


Pigskins Mixed 

Grey leather moving much better 
than black and on that account, the 
spread between grey and black pec- 
caries has widened considerably. 
Sellers state that they cannot sell 
Manaos grey peccaries under $2.20 
and Peruvian grey peccaries under 
$2.15, basis mfrs., based on shippers’ 
asking prices. Blacks, however, said 
to be salable at $1.60 for Paras and 
$1.75 for Manaos, basis mfrs. 

Some Para grey peccaries sold for 
shipment at under $1.60 fob., al- 
though most shippers’ ideas are at 
that figure. Bolivian grey peccaries 
held at $1.70 and blacks at $1.50 c&f. 
and while most buyers talk 20c less, 
last trading basis, some might pay 
slightly more. Southern grey _pec- 
caries are held at $1.60-1.65 fob., 
blacks 15e less. 

Goatskins Firm 

Last quoted prices 1200 Ib. or 
Group 4 Amritsars at $9.00 per dozen 
c&f with tanners offering $8.25. 


Same situation prevails in Southern 


India Coconadas, held at $11.50- 
$12.00 for 1.70/1.80 lbs. Genuine 
Battis last sold at $13.25 for 
40/50/10 115 Ib. skins, now held at 
$13.50. Tanners show great deal of 
price resistance. 

Hodeidahs now bring $5.00 for 
125 lb. skins; Berberahs at $9.50 to 
$10.00 for 105 lb. skins; Ghzanis at 
$5 for 30/50/20 110/115 lbs. Shade 
dried Mombasas held from $10-$12; 
tanners offer 50c less. 


FLORSHEIM WORKERS 
GIVEN WAGE INCREASE 


Employes of Florsheim Shoe Co., 
Chicago, have been given wage in- 
creases ranging from three to seven 
cents per hour, according to officials 
of Local 25, United Shoe Workers 
of America. 

The increases are provided under 
a new agreement reached between 
company and union officials, the 
union spokesman said. 

Negotiations had been proceeding 
since the union notified Florsheim it 
was seeking a wage increase under 
a wage re-opening clause contained 
in the current contract. The increase 
covers five plants in the Chicago area 
and one in Danville, Ill. It is retro- 
active to Nov. 3. 
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News Quicks 


About people and happenings ceast to coast 





Pennsylvania 


© The report published in these col- 
umns on Nov. 29 and stating that 
Walton Gibb & Son Leather Co. of 
Philadelphia had filed certificate for 
the dissolution of the corporation did 
not apply to the partnership of 
Walton Gibb Leather Co. of 54th 
and Grays Ave., which manufactures 
rough and curried industrial leathers. 
The Walton Gibb & Son Leather Co., 
Inc., which is being dissolved, merely 
holds title to real estate rented to the 
partnership carrying on the leather 
business. 


®@ More than 15,000 workers em- 
ployed by a score of industries in the 
Bristol area near Philadelphia were 
idled on Dec. 2 when a worker at 
Rohm & Haas Co. accidentally re- 
leased 2,175 pounds of acetone cyano- 
hydrin, used in the manufacture of 
plastic products, into Otter Creek 
which flows into the Delaware. 


New York 


@ Miles Shoes, division of Melville 
Shoe Corp., has placed its advertising 
account with Donahue & Co., Inc., 
effective Jan. 1, 1953. 


® Solomon - Schrenzel Co., New 
York City fancy leather converter and 
bag and novelty leathers distributor, 
is currently celebrating its 25th anni- 
versary in the industry. The firm is 
New York City representative for 
Willard Helburn, Inc., of Peabody, 
Mass. 


® The Upholstery Leather Group 
has named J. Walter Thompson to 
handle all advertising and public rela- 
tions. 


® Referee in bankruptcy has indi- 
cated that general creditors of Monroe 
Footwear, Inc., New York footwear 
manufacturer, will not receive any 
dividend, it is reported. 


@ S. & R. Shoe Co., Inc., has been 
formed to manufacture women’s shoes 
at 449 Troutman St., Brooklyn. 


® Miller & Bergmann reports it has 
formed a new corporation and will now 
make a line of women’s California- 
constructed wedges, according to Kurt 
Bergmann, president. The company 
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| WRINGER 


| Quirin Leather Press Co. | 


has dropped its line of children’s slip- 
Jack Weiss has 


been appointed vice president in charge 


pers and playshoes. 


of sales. Weiss was recently with 
Casten Shoe Co. 


® Henriette and Regi Simon have 
leased office and manufacturing facili- 
ties at 35 West 31st St., New York. 
The shoe designers plan to expand 
current activities which include a 
mail-order operation under the name 
“Simone-Shoes-To-Match.” This in- 
volves making shoes to order directly 
to consumer, using matched materials 
supplied by customers. 
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@ New members recently sworn in 
by the New York Superintendents’ 
and Foremen’s Association include 
Michael Frusca, superintendent of 
Triple Novelty Footwear, Maspeth, 
L. 1.; William J. Cavanaugh, Jr., of 
Minnesota Mining and Mfg. Co.; and 
Angelo Christiano, fitting room 
foreman of Jaycee Footwear. 


@ Newly-organized in Brooklyn is 
Debonaire Shoes, Inc., which has 
purchased some assets of the former 
Airline Shoes, Inc. Willard Ratner is 
president and treasurer and Mrs. 
T. Ratner is secretary. 


® Auburn-Maid Footwear, Inc., 
has begun operations at its plant in 
Auburn and expects to have shoes 
ready for marketing before Christmas, 
according to Dan R. Wax and John F. 
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Bunonocore. The company is now 
making a line of women’s casuals to 
retail at $3 to $4 and will eventually 
turn out other lines of low-priced 
women’s shoes. About 70 workers are 
now employed with a goal of 400 
within six months. Production ca- 
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pacity in each of two units is 3,600 
pairs per day. The plant formerly was 
occupied by Barr Shoe Co. 


®@ Leeds Travelwear Corp., luggage 
manufacturer, has leased a three-story 
factory containing 48,000 sq. ft. of 
floor space, at 395 Brook Ave., Bronx. 


@ Jack Meshirer reports that Henry 
Pollak Co., division of Pollak Indus- 
trial Corp., has now become a direct 
source to shoe manufacturers. The 
firm formerly sold exclusively to job- 
bers. Its lines include many straw 
braids and straw upper materials. 


® Saddle Bags Corp., New York 
manufacturer of women’s handbags, 
reports that creditors’ committee has 
agreed to recommend a 35 percent cash 
offer. 


Massachusetts 
@ R. J. Potvin Shoe Co., infants’ 


and children’s shoe manufacturer, has 
mailed doctors and retailers a new 
folder prepared by its recently-formed 
Child Foot Research Department. The 
folder gives the history of Indian moc- 
casin design and how the company’s 
Buntees moccasins follow this con- 
struction. 


®@ International Leather Co., Inc., 
Boston, is reported in process of 
liquidation. The firm manufactures 
leatherboard and has offices at 89 


Beach Street. 


® Continued activity in Brockton 
shoe factories due to incoming orders 
is holding employment at remarkably 
high levels, according to officials of 
the Brockton division of employment 
security. Normally the time of year 
when production slacks off and shoe 
workers expect lay-offs, the past 
month has proved exceptionally busy 
as factories continue to operate near 
capacity. Job openings continue high. 


California 


@ Joyce, Inc., Pasadena maker of 
casual shoes, has appointed Fashion 
Arts, division of West-Marquis, Inc., 
Los Angeles, as its advertising agency. 
Eileen Bready Fullerton, formerly pub- 
licity director of Bullock’s, has been 
made advertising and promotion direc- 
tor of Joyce, |: 


® Brief Shoes, Inc., Los Angeles, 
has been organized by W. Seligman, it 
is reported. Seligman has purchased 
assets of the former Brief Shoe Co. 


LEATHER and SHOES 


Washington, D. C. 


© Adoption of safety toe shoes as 
standard protective equipment in the 
building construction industry would 
reduce foot and toe accidents by 85 
percent, according to a report sub- 
mitted last week by the National 
Constructors Association, a group 
composed of builders of chemical 
plants, steel mills and petroleum refin- 
eries, 


Missouri 


® Workers at Deb Shoe Co., Owens- 
ville, voted against representation by 
United Shoe Workers of America, 
CIO, in a recent election sponsored by 
the National Labor Relations Board. 
The vote was 174 against and 102 
for afhliation. 


® Citizens of Pierce City are cur- 
rently conducting a drive to obtain 
$35,000 in funds for the construction 
of a $100,000 shoe factory in the city. 
The remaining $65,000 will be bor- 
rowed, according to officials. The new 
factory would be used by Vaisey- 
Bristol Shoe Corp., it is reported. 


® Brown Shoe Co. of St. Louis has 
voted a special year-end dividend of 
$1 on common stock, payable to stock- 
holders of record Dec. 15. The com- 
pany recently declared regular divi- 
dend of 60 cents payable Dec. 31. 


Wisconsin 


@ Brouwer Shoe Co. of Milwaukee, 
which recently celebrated its 50th 
anniversary, presented each guest at its 
anniversary dinner with a goldplated 
shoe horn. Weir Stewart of Marshall, 
Meadows & Stewart was featured 
speaker at the dinner. 


@® Nunn-Bush Shoe Co., Milwaukee 
men’s shoe manufacturer, has declared 
a year-end dividend of 20 cents pay- 
able Dec. 19 to stockholders of record 
Dec.. 11. 


Ohio 


®@ Longini Shoe Mfg. Co., Inc., 
Cincinnati footwear manufacturer, is 
reported to have mailed creditors 
checks representing 25 percent divi- 


dend. 


Florida 


® Dan Shoe Co., Inc., Miami, has 
been liquidated, it is reported. Ma- 
chinery and equipment have been pur- 
chased by Flamingo Shoe Corp., also 
of Miami. 
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Canadian 
Notes 





@ The United States Department of 
Agriculture has announced from 
Washington that the U. S. ban on 
imports of Canadian cattle and other 
livestock and livestock products will 
be lifted on March 1, 1953. The em- 
bargo was imposed last Feb. 26 when 
parts of Canada were hit by an out- 
break of hoof-and-mouth disease. Lift- 
ing of the ban is contingent, of course, 
upon no new outbreaks occurring in 
the interim. 

® The Defense Production Depart- 
ment cf Canada announces award of 
the following contracts for military 
boots and shoes: G. A. Boulet, Ltd., 
St. Tite, Que., $141,210 for shoes; 
Corbeil, Ltd., Montreal, $142,918 for 
shoes; Gale Bros., Ltd., Que., $81,150 
for shoes; Kaufman Rubber Co., 
Kitchener, $17,928 for shoes; Perth 
Shoe Co., Perth, $61,110 for shoes; 
Wry-Standard, Ltd., Amherst, $81,- 
150 for shoes. 





Deaths 





E. F. Abbott 

. 70, shoe manufacturing executive, 
died Dec. 1 at his home in Auburn, 
Me. He was president and treasurer 
of Charles Cushman Co., Auburn shoe 
manufacturer, having held the post 
since 1933. A graduate of Bowdoin 
College, Abbott Cushman- 
Hollis Co. in Auburn, shoe manufac- 
turer, and served as president from 
1919 until 1932 when the firm was 
dissolved. A sports enthusiast, Abbott 
three times won the local doubles ten- 


joined 


nis championship along with his son, 
E. F. Abbott, Jr. He was also active 
in community affairs, serving as presi- 
dent of the Auburn Chamber of Com- 
merce for two years and as a member 
of the Auburn City Council from 
1918 to 1924. He leaves his wife, six 
children, and several grandchildren. 


William H. O'Donnell 

. 80, shoe superintendent, died last 
week in Bridgewater, Mass., after a 
long illness. He was superintendent 
of L. Q. White Shoe Co. in Bridge- 
water for many years before retiring. 
Previously, he has served as superin- 
tendent for E. E. Taylor Co. and was 
a buyer for M. Samuels Co. of Boston. 
He had lived in Bridgewater for the 
past 50 years. He leaves his wife, a 
daughter, a brother, a sister and two 
grandchildren. 
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Thomas F. Larkin 
. . 66, leather executive, died Dec. 7 
in a Boston hospital after being ill for 
the past three weeks. Well-known in 
the New England leather trade, he was 
owner of Larkin Leather Co., Brock- 
ton cutter of rands and toplifts. He 


had been active in the leather business 
for many years. A native of Brockton, 
he had lived there throughout his life. 
He was a member of the Knights of 
Columbus and active in religious af 
fairs. Surviving are his wife and a son. 


(Other Deaths on Page 34 
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JUVENILE SKIOE GUILD 
(Concluded jrom Page 6) 
non-JSG with every 
from A to E and two lengths. 
The dissenting minority generally 
gave as their reason “Too much state 
This was not con- 
high- 


stores width 


control already.” 
sidered by the Guild a very 
principled excuse 

Thus encouraged, the Guild took a 
big-space ad in the N. Y. Times in 
September, 1952. with the stopper 
headline “Why not license children’s 
shoe fitters?” The copy pointed out 
that doctors, pharmacists, teachers 
and nurses are licensed, and that “the 
shoe fitters responsibility is the very 


foundation of a child’s health. Why 
shouldn’t he be licensed.” Readers 
were invited to sign petitions, which 
had meanwhile been placed in every 
member store and window. Nearly 
30,000 names are already on the 
petitions. 


Can present JSG shoe fitters pass 
any qualifying test for licensing? 
“Of course they can!” asserts Presi- 
dent Zeiger. “They are obliged to 
attend a periodical open meeting 
where fitting procedures and Guild 
policies are discussed. In addition, 
they are constantly policed not only 
by their own bosses, but also by other 
Guild members who want to make 
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shoe problems? 


We've been solving them for gen- 
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sure the JSG emblem doesn’t lose its 
meaning.” 

The Guild today has 15 members 
in Brooklyn, Bronx, Manhattan, 
Queens, Long Island, and Westches- 
ter. It is completely self-supporting 
and owes allegiance to no manufac- 
turers. 

Following are some points of chil- 
dren’s shoe-buying advice offered to 
parents by the Guild: 

Remember, of all the articles of 
wearing apparel, improperly fitting 
shoes alone can hinder a child’s nor- 
mal healthy growth and comfort. 
Therefore, choose your child’s shoe 
store as carefully as you select his 
doctor. 


Sure Signposts 


Even if you live outside the area 
serviced by JSG stores, there are still 
certain signposts by which you can 
judge a reputable retailer. 

Does he keep a complete stock of 
widths and lengths? If the size the 
child obviously needs turns out to be 
out of stock, does he suggest the next 
size as an alternative? Or does he. 
as he should, offer another style in 
the right size . . . or tell you to come 
back tomorrow or whenever his stock 
will be replenished ? 

Does the fitter seem to have a gen- 
uine love, understanding, and con- 
scientious attitude toward children? 

Does he suggest an orthopedic, cor- 
rective shoe without a prescription 
from your doctor? Never accept 
this. If your child’s foot is in such 
serious condition as to require a cor- 
rective last, a reliable fitter will send 
you directly to the doctor before he 
sells you shoes. 

Does he gladly sell you shoes, even 
though you come without the child, 
bearing instead a tracing of his little 
foot? Be wary of him. Conscien- 
tious fitters will lose business before 
they fit an absentee foot. 

Another pointer: Be sure that new 
shoes are worn not more than two 
hours a day for the first five days. 
If, after this period, the child men- 
tions that they hurt, or if signs of 
irritation appear, bring both the 
youngster and the shoes right back 
to the store. A reputable store will 
either correct the difficulty or will- 
ingly exchange them. 

Don’t forget that a child rarely 
complains about his feet. It’s up to 
you, your doctor, and your shoe fit- 
ter to keep an eye on this very im- 
portant basis of health. 

( Note: Juvenile Shoe Guild is located 
at 37 West 57th St.. New York 

City.) 
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TANNERY ACCOUNTING 


(Continued from Page 9) 


0.660c. Total heating cost became 
1.86l1c. 

Wages had to be raised by 30 per- 
cent to the amount of 1.316c. Chemi- 
cals also were raised by 30 percent. 
to the amount of 0.394c. All aver- 
age and replacing costs are contained 
in Table 27. 

The next group of tanning ma- 
terials, extracts, are partially liquid 
and do not carry any leaching costs. 
Being partially solid they would be 
charged with dissolving expenses. 
However, these expenses are rather 
low and are not worth separating 
from general expenses. The same 
can be said about syntans. Only the 
quebracho extract has to be charged 
with chemical expenses for sulfiting. 
figuring 1.2 pounds sodium sulphite 
and 1.8 pounds sodium bisulphite for 
100 pounds of extract. 


The total tanning material con- 
sumption is contained in the Tables 
28, 29 and 30. 

Note: Tanning content of all ex- 
tracts and syntans were listed accord- 
ing to laboratory analyses. Exemp- 
tion was made with quebracho alone 
whose tannin content was considera- 
bly raised by sulphiting and the cor- 
rected value was registered. 


Supply Limited 


In the foregoing, it may seem 
strange that there were tremendous 
differences among tanning material 
prices. It appears illogical that the 
most expensive materials had not 
been abandoned. Hower, it must 
be remembered that the supply was 
really limited and those materials had 
to be purchased which were available. 

Tanning materials were charged 
with different expenses in this calcu- 
lation which, of course, had to be 
subtracted somewhere else. They 
were treated in the following way: 

Heating expenses were subtracted 
from the total amount of general ex- 
penses subdivision No. 2, as will be 
shown later. In the same way, labor 
costs were subtracted from the total 
amount of wages, as will also be later 
described. As a rule, chemical ex- 
penses should have been subtracted, 
too, from the total amount of chemi- 
cal costs. But in the present case this 
was not necessary, because both 
chemicals, sodium sulphite and bisul- 
phite, were used only in preparation 
of tanning solutions and were not 
listed among other chemicals at all. 
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There may not be many account- 
ants who would like the idea of figur- 
ing into their books of account a pure 
theoretically calculated amount like 
heating expenses, lacking any prac- 
tical proof, and it may be worth men- 
tioning here how the “scheme of 


generality” works out in cases like 
this. All calculations contain more 
or less theoretical elements and, there- 
fore, they are never perfectly reliable. 
Heating expenses of this calculation 


can be considered as an outstanding 





WELTINGS 
FELT STRIPS 
HASKELL—HALL, INC., 
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case where the theoretical element is 
overwhelming. 

The main advantage of the scheme ee 
aa Denomination 
of generality is that all particular cal 
culations are summed up and related 
to the 
ledger. Thus their individual defects 


actual statements from the 


Chestnut wood 
Oak wood 
are eliminated concerning the total Valonia 


production as a whole. Suppose im 
Total 


Added: 


the present case, heating expenses 
were calculated too high and an ex- 
cessive amount was subtracted from 
general expenses subdivision No. 2. 
This would mean that all vegetable- 
tanned articles are charged with too 
high expenses and all the rest with Total 
But the total produc - 
tion would still be charged with the 


too low ones. 


Total 


with the sum of 


general expenses subdivision No. 2. 


right amount. i.e 


The same can be said about all in- 
different 


If e.g., chemical costs 


dividual calculations for 


leather types Denomination 
of kip upper leather were calculated 
too low by some mistake, so would be 
all the rest charged with correspond 


ingly higher ones, but the total pro- 


Quebracho ordinary 


Tanigan extra A (1.G.) 
Tanigan extra B (I.G.) 
Tanigan extra D (1.G.) 


Table 29 
Extract Consumption 
Tan- Tannin 
Quantity nin Quantity per 
Ibs. % Ibs. 
91,820 71.8 
569,426 64.0 
19,123 60.8 
135,960 64.9 


Price 
1 Ib. Price 
P $ 
6,289.67 
151,023.16 
4,775.20 
34,384.20 


( 
6.850 
26.522 
24.971 
25.290 


530,223 196,472.23 


65,926 
364,433 
11,627 
88,237 


Chemical expenses for 91,820 Ibs. quebracho: 
1102 Ibs. sodium sulphite, 
1652 Ibs. sodium bisulphite, 5.06¢ per pound 


$86.29 
$83.64 


7.83¢ per pound 


169.93 


196,642.16 


Price of one pound extract tannin 37.09¢. 


Table 30 
Syntan Consumption 
Tan- Tannin Price 
Quantity nin Quantity per 1 lb. 
Ibs. Ibs. ¢ 
148,283 86,152 13.160 
75,052 27,920 12.480 
121,600 34,210 8.287 
69,095 22,111 11.477 


Price 
$ 
19,514.04 
9,366.49 
10,076.99 
7,930.03 


duction would still carry the unques- 
tionably right amount for the sum of 


Tanigan V 1. (I.G.) 
Native Replacing Syntan 617,820 
Native Auxiliary Syntan 560,513 


258,866 
224,205 


12.590 
10.062 


77,783.54 
56,398.82 


all chemical expenses. 
(Note: The 


series will appear shortly.) 


181,069.91 


653,464 
Price of one pound syntan tannin 27.71¢. 


next article in’ this Total 








SULPHONATED OILS 
FAT (idwors 


eam-waITY AND UNIFOR,L 1884 


MARDEN:WILD CORP. 


$00 Columbia St., Somerville, Mass. 


SN 


ORTHMANN 
LABORATORIES INC. 


about any—and a//—of your tan- 
ning problems. 





MARDEN-WILD of CANADA, LTD. HALIFAX, N. S$ 


i but —what YOU want 
is Experienced Help! 


Get it—then—where you have the best 
chance to get it — through a classified ad 
addressed to the entire industry in LEATHER 

AND SHOES! Your “keyed” and confidential mes- 
sage will reach thousands of executives. L&S Want 
Ads have placed many top men in suitable positions. 


LEATHER and SHOES 
300 WEST ADAMS ST., CHICAGO 6, ILL. 
Fea Ae Se Ae EE oe SO ai ee Ee 
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@ Get our advice—our hel 
relative to those perplexing diffi- 
culties regarding Einith—and Re- 


pair—in shoe factories. 





@ Fellowships in problems of re- 
search—for various industries allied 
with tanning. 


@ Have us develop any new 
processes you have under contem- 
plation. 








August C. Orthmann 
Director & President 
Milwaukee. Wis. 


922 NORTH 4th STREET 
Telephone: DAly 8-6426—8-6427 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





Tannery For Sale 
DEATH OF OWNER requires sale of fully 
equipped small tannery in Newark, N. J. Priced 
for immediate sale 
Call or write-—-Nathan D. Bergman, C.P.A 
790 Broad St., Newark, N. J. Phone Mitchel! 
2-1581 





Tartan Travel Rugs 


Luxurious \00¢% Pure Wool Rugs for 
Motoring, Travelling, Sportsmeetings, ete.: 
Royal Stewart Tartan... 
Predom Colour Red 
Dress Stewart Tartana . . . 
Predom Colour White 
MacBeth Tartan Predom Colour Blue 
Size 60” x 76”, this is a Tov Class product 
offered at the very cheap price of $11.00 
each, Carriage and insurance paid. Pay- 
ment by cash or international money order. 
Prompt delivery. 

ELMIC COMPANY 

6, Montreal Rd., 

BLACKBURN, Lanes., ENGLAND. 


Rates 


Space in this department for display ad 
vertisements is $5.00 per inch for each 
insertion except in the ‘Situations Wanted"’ 
column, where space costs $2.00 per inch 
for each insertion 


Undisplayed advertiser ts cost $2.50 per 
inch fer each Insert under “Help 
Wanted" and “Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Sttua- 
tions Wanted."’ 


Minimum space accepted: 1 inch. Copy 
must be in ir hands not tater than 
Tuesday morning for publication tn the 
issue of the following Saturday. 

, Advertisements with box numbers are 
strietly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF Pt BLISHING CO. 


300 W. Adams St Chicago 6 

















For Sale 
1 BRAND NEW five-foot Turner motor driven 
Measuring Machine for single phase current 
Complete accessuries Ready to set up and go 
Address M-5 
c o Leather and Shoes 
300 W. Adams St 


Chicago 6, It 


For Sale 
LEATHER REMNANTS of vegetable tanned 
hat leather stock Pro er offers quantities 
of both smooth and embossed finist 
Address M-6 
Leather and Shoes 
100 W. Adams St 


Chicago 6, Ill 


Cash Buyers of All Grades of 
Animal Hair 


Hor and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair Hog Hair 

KAISER-REISMANN CORP 
Brooklyn 22, N. ¥ 
EVergreen 9-1032 


230 Java St 


Telephone 


SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 
E-4 19 Pingry Place, Elizabeth 3, N. J 

ELizabeth 3-7336 





LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


GEORGE 


GRISWOLD 


14 Prenkiia St. Selem, Mass. 
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Help Wanted 





Experienced Finisher 


WANTED for inside and outside activities by 
reputed manufacturer of complete line of fin- 
ishes. Middle West headquarters. Please state 
experience in first letter which will be treated 
confidential. (Our staff is informed about this 
ad.) Write Box Y-10, c/o Leather and Shoes 
10 High 8t Boston 10, Mass 


Fitting Room Foreman 


ARE YOU “second man’’ looking for an oppor 
tunity to run department? Manufacturer of 
women’s welts and casuals needs man wit! 
mechanical ability. Give details. Information 
confidential 
Grinnell Shoe Company 
Grinnell, Iowa 


Asst. Tanner 


ASSISTANT TANNER—Good opportunity for 
young man with tanning background. Write 
giving all particulars 
Address M-3 
o Leather and Shoes 
300 W. Adams S8t 
Chicago 6 I 





WINDRAM 


an 


COMBINING — ELASTICIZING 
PLASTICS 
BACKING CLOTH 


WINDRAM 
MANUFACTURING COMPANY 
Established 1867 
3 Dorchester St., So. Boston, Mass. 
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Tanner 


experienced r vegetable 


r 
men and equipment 


100 W \dam 





Situations Wanted 





Shoe Salesman 


Single, versatile young man famiilar wit! 
manufacture of Women’s California Process 
Sport and Ballerina Shoes in the popular price 
range, seeks to represent reputable shoe man 
ufacturer in metropolitan New York. Also will 


travel in New England States and New 


If interested ily successful export de 
partment coul . ated Highest refer 


ences Available immediately 


Write Box Z-1, c/o Leather and Shoes 
Vesey St New York 7, N. Y 





Practical for 

SOCK LININGS — VAMPS — 

BOX TOES — INNERSOLES — 
LININGS — HEEL PADS 


7 ote FREE 

WIDE TRIAL 

Speedy! Versatile! Efficient! Schae 
fer Cementers completely and uni 
formly latex die-cut pieces of leather, 
cloth, faille, leatherette, fibre and 
paper. Convenient. Patented. Quick 
disassembly for cleaning. 


SCHAEFER MACHINE CO. 
57 Carbon St., Bridgeport, Conn. 
New York City—LE-2-2010 
PHONES :Boston—ARlington 5-809 
Bridgeport 68-2250 
Agents in principal cities 








SPECIAL MACHINERY FOR 
WELTING ¢o' 
RANDS 
HEELS 4? 


THOMAS BOSTOCK & SONS 
it feted Gcel, Ma FSS) 


<9 











Coming Events 


Deaths 


Index to Advertisers 





March 1-4, 1953—-Allied Shoe Products 
and Style Exhibit, Hotel Belmont-Plaza, 
New York City. 


March 3-4, 1953 —- Showing of American 
Leathers for Fall and Winter, 1953. Spon- 
sored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


April 9-10, “1953 Spring Meeting of 
Tanners’ Council of America, Inc. Boca 
Raton Club, Boca Raton, Fla. 


April 19-22, 1953-—St. Louis Shoe Show, 
sponsored by St. Louis Shoe Manufacturers 
Association in leasing St. Louis hotels. 


April 26-28, 1953—-Fifth Factory Manage- 
ment Conference. Sponsored by National 
Shoe Manufacturers Association. Nether 
lands-Plaza Hotel, Cincinnati, O. 


May 3-7, 1953--Popular Price Shoe Show . 


of America showing of footwear for Fall 
and Winter 1953. Sponsored by National 
Association of Shoe Chain Stores and New 
England Shoe and Leather Association. 
Hotels New Yorker and McAlpin, New 
York City. 

June 7-10, 1953—Annual Convention of 
American Leather Chemists’ Association 

’ Netherland-Plaza Hotel, Cincinnati, O. 


June 15-16, 1953—Annual Spring Meet 
ing of National Hide Association. Sham- 
rock Hotel, Houston, Texas. 


August 17-19, 1953-—-Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza, 
New York City: 


August 18-19, 1953—Showing of Amer 
ican Leathers for Spring and Summer, 
' 1954. Sponsored by Tanners’ Council of 
America. Waldorf-Astoria, New York City. 


October 22-23, 1953--Annual Fall Meet- 
‘ing of Tanners’ Council of America, Edge 
§} water Beach Hotel. Chicago. 

P Oct. 26-29, 1953—National Shoe Fair, 
sponsored jointly by National Shoe Maau- 
facturers Association and National Shoe 
Retailers Association at the Palmer House 
and other Chicago hotels. 


Dana Lamb 

77, retired leather executive, died 
Dec. 3 at St. Agnes Hospital, Milwau- 
kee, after suffering a stroke three days 
earlier. A veteran of the industry, 
Lamb had retired as trafic manager of 
Fred Rueping Leather Co., Fond du 
Lac, Wis., this past Sept. due to ill 
health. He had served with the Ruep- 
ing Co. since 1894 when he joined 
the firm as an office boy. He was a 
member of the Tanners’ Council for 
many years and a member of its Traf- 
fic Committee. Surviving are his wife, 
Zolitta; two daughters, Mrs. Betty 
Hersig and Mrs. Barbara Kussow. 


Frederick J. Mayer 

90, retired shoe manufacturer, 
died Dec. 2 at his home in Ocomowoc, 
Wis., after a long illness. Mayer was 
vice president of the former Mayer 
Boot & Shoe Co. in Ocomowoc, which 
went out of business in 1928. The 
factory had been founded by his 
father. Mayer was known as a walk- 
ing enthusiast. He leaves a son, four 
daughters, and two brothers. 


Guy T. Flora 

; 75, retired leather factory execu- 
tive, died recently at a hospital in 
Elkins, Va., following an extended 
illness. He was a retired general su- 
perintendent of Kistler Leather Co., 
having served with the firm for 35 
years before retiring in Sept. of 1949. 
Previously, he had been employed by 
V-S Leather Co. and Cattarangus 
Leather Co. in Olean, N. Y. He joined 
the Kistler firm around 1918 and was 
shortly after named general superin- 
tendent of all the company’s tanneries. 
Surviving are his wife, Floy S.; a step- 
son, stepdaughter, four grandchildren, 
and a sister. 


(Other Deaths on Page 27) 
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AJAX MACHINE CO. 


WHO'S THE BOSS—YOU OR THE STITCH? 


When stitching is costly, irregular in quality and performance, the stitch is boss over you. Turn 
the tables and scientifically control that work by adopting 
“CONTROLLED STITCHING" 
170 Summer St., Boston, Mass. 
Catalog on Request 


Call Liberty 2-8684 
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© Mutual’s name for their basic 
chromic sulfate used in one-bath chrome tanning. Available 
in two grades with approximate analyses as shown below. 
Koreon M Koreon X 
Cr2,0; 24% 25% 
Basicity (Schorlemmer) 33% 52% 
Koreon is packed in multi-wall paper bags containing 75 
pounds, and in fibre drums containing about 325 pounds. 





MUTUAL CHEMICAL COMPANY OF AMERICA 


270 Madison Avenue, New York 16, N. Y. 
PLANTS: Baltimore — Jersey City 


Sodium Bichromate Potassium Bichromate 











*WOPCOLENE IS & 
REGISTERED 
TRAOE mAaRe OF 
worco wemrcag 
COMPANY 


...and with NOPCOLENES that means 


surface lubrication with controlled penetration 


n India, wild elephants are caught and trained by 

enlisting the help of tamed ones. 

Above, you see two tame tuskers, working as a 
team, helping to control a wild pachyderm while the 
mahouts tie him up to convenient trees. Here's 
balanced performance—effective dual action—if ever 
there was! 

You may have no stake in elephant hides, on or 
off ‘the hoof”; but there are thousands of hides in 
which you have. And that’s where the new, doub/: 
action Nopcolenes come in. They give excellent 
surface lubrication plus controlled penetration — a 
balanced performance that not only results in tight 
grain, good tensile strength and stitch tear, but 


permits the tanner to achieve whatever degree of 
temper, softness, hand, break, and stretch he desires. 

You'll find these specifically developed Nopco 
oils are readily soluble. Also, their moisture content 
is only 6% to 7% —which means considerable savings 
in freight, handling, and storage. 

Profit by sending for full details about the new 
Nopcolene* fatliquors. Put them to work, and see 
what a truly remarkable job they can do for you. 


FREE! This book gives up-to-the- 
minute data about Nopco's new Nop- 
colenes; and formulas for various 
leathers. Write for a copy. 


NOPCO 


hy | 


7 Chemical Company, Harrison, N. J. 





tvOLVED They 


RESEARCH 


Branches: Boston - Chicago - Cedartown, Ga. - Richmond, Calif. 





